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THE SPECTATOR Company has recently acquired the right to 
publish four important technical works, prepared by the late 
Horatio J. Croad. Mr. Croad was a well known actuary who 
received his technical training in England, and was employed by 
the British Government at various times to make special valua- 
tions. Coming to this country he became the actuary of the 
Globe Mutual Life Insurance Company, and when that com- 
pany failed Mr. Croad went into business for himself as an in- 
dependent actuary and valuer of securities and other property. 
In this capacity he was employed by the Treasury Department 
at Washington ; by insurance companies, fire, life and marine ; 
by banks, bankers, railroad companies and various other large 
corporations. His experience in this line of work showed him 
the value to business men, especially to auditors of companies 
and accountants, of certain tables to enable them to quickly as- 
certain results; tables similar in character to interest tables, 
but applied to other purposes. He therefore prepared the fol- 
lowing: “ Depreciation, Appreciation, Discount, Interest and 
Annuity Tables ;” “Car Trust, Building Loan Association and 
Installment Plan Monthly Tables ;” “ Bond Values as four per 
cent Investments, according to the Life Insurance Laws of Massa- 
chusetts,” and “ How to Value Bonds.” These works are now 
published by THe Spectator Company from the plates pre- 
pared under the personal supervision of Mr. Croad. An 
advertisement will be found on another page describing these 
works and summarizing their contents. Descriptive circulars 
will be sent to any address upon application. 





THE extraordinary fire losses of the past few months have set 
underwriters to inquiring as to the cause of them and how to 
guard against them in future. An officer of a prominent company, 
who carefully watches the loss phases of the business, informs 
us that lately fifty per cent of the losses of his company have 
occurred upon merchandise. He attributes this to the financial 
stringency that prevailed some time since. When the Baring 
Brothers trouble came about, foreign bankers were largely in- 
volved and immediately began converting their United States 
securities into cash, and in every possible way drawing in their 
investments in this country. Our own banks felt the pressure, 
and as a result were obliged to curtail their credit to merchants, 
and these inturn were compelled to push the retail dealers for 
prompt payment of their indebtedness. The retail dealers, 
used to long credits and extensions when asked for, saw no way 
of meeting the demands of their creditors except by “selling 
out to the insurance companies.” Hence the large number of 
fires in small stores and the heavy losses on merchandise. But 
the extremely prosperous condition of the country and the boun- 
tiful crops harvested prevented the financial stringency being 
generally felt. The’ burned out retail merchants had disposed 
of their shop-worn goods to the insurance companies for cash, 
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and as there continued to be a liberal demand for goods they 
sent new orders to the jobbers, and the jobbers thus kept the 
manufacturers busy, so that these have been prosperous and the 
fire loss among manufacturing industries comparatively light. 
This experience may induce other companies to ascertain the 
proportion of merchandise losses to their total losses, and thus 
ascertain what degree of moral hazard attaches to retail stores. 
Our informant suggests that the practical way of meeting this 
hazard is to promptly raise the rate on such risks twenty-five 
per cent, and insist upon the coinsurance clause in every in- 
stance. 





Our omniscient contemporary, The Weekly Underwriter, 
printed in a recent iss:e a censorious article directed against our’ 
table “ Fire Underwriting Profits and Losses,” the appearance 
of which in the issue of THe Spectator for September 10, 
attracted wide attention in the insurance world. The Weekly 
Underwriter, by the way, should be the last journal to set itself 
up as an authority for saying what does, or what does not, con- 
stitute insurance profit, for we recollect certain fearfully and 
wonderfully constructed tables which that journal printed a few 
years ago, and which were effectually proved by a number of its 
contemporaries to be compiled upon false premises, and as 
showing absurd results. The Underwriter has been at work 
for many weeks since the publication of our table upon a simi- 
lar one designed to convince the world that ours was wrong in 
showing that no money has been made by fire underwriting 
during the past ten years. Every effort has been made by the 
compiler of The Underwriter’s staff to accord the insurance 
companies all possible credit during the decade treated, by 
swelling the premium column in every conceivable manner, and 
also taking into consideration as a credit the increase of uncol- 
lected premiums at the end of the term over those shown on the 
books of the companies at the beginning of the term, which item 
was omitted in our tabulation. Notwithstanding the plausible 
optimistic desires of that journal in the interest of the insurance 
companies, and its less praiseworthy object to discredit THe 
SPECTATOR’s statistics, the results of our contemporary’s de- 
ductions as printed in its issue of November 14, practically 
confirm our tabulation of profits and losses. That journal, 
nevertheless, tries to make its readers believe that it has found 
the opportunity in the printing of its table to announce to the 
insurance world that THE SPECTATOR’s table was conceived and 
born in the pessimistic desire to injure the insurance business 
by proving that “the companies are going to the dogs.” It 
admits, however, that its own table shows changes as compared 
with ours which transfer only one company out of the fifty four 
treated, from the loss over to the profit column. Our figures, 
which did not take into account the increase in uncollected pre- 
miums in 1891 over 1881, showed a net loss by fire underwriting 
on the part of the companies of one-tenth of one per cent of the 
premiums. The Weekly Underwriter, after swelling the receipt 
columns to the fullest extent, finds that the fifty-four millionaire 
companies whose figures were given in our table, made an aver- 
age underwriting profit of a little over one per cent-—1.2 per 
cent—during the decade. Its method of treating deposit pre- 
miums on perpetual risks, and certain other calculations which 
it makes, are open to criticism upon a careful examination. But 
life is too short to split statistical hairs over incidental differ- 
ences when the results obtained by our censorious critic actually 

confirm our own figures and also our editorial comments made 
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in the same issue that the table was printed in, which pointed 
out that the companies in the aggregate are not getting com- 
mensurate returns for their invested funds and that many of 
them are doing business at a positive loss. Our contemporary’s 
figures show a net profit for ten years for all the companies con- 
siderd of $7,052,072, derived from a premium income of $648,- 
000,000 ; which shows that each company averaged an annual 
profit of barely $13,000, or, to speak more accurately, $13,059, 
a ridiculous net yearly return upon the million or more—in 
many cases several million dollars—of assets which each of the 
companies keeps at the constant risk of the flames. And these 
results, virtually verifying the figures we produced, are now 
shown by a journal which started out to prove the untrustworthi- 
ness of our figures and even undertakes editorially to read us a 
lecture on printing “deceptive statistics!’”’ We are glad to 
have been able to furnish our neighbor with ideas for construct- 
ing a table for ascertaining insurance profits, notwithstanding 
its impoliteness in making faces at us and calling us names in 
the same issue, in which it shows how it has profited by our 
statistical suggestions. With The Underwriter’s permission we 
repeat our final comment in the editorial of September to upon 
the table of Profits and Losses as being equally applicable to its 
own infallible deductions : 

‘« The inference is that the companies are existing to dispense to propertyowners 
money they receive from them tor protection, without being able to retain any 
margin to compensate the stockholders for the risk and trouble of transacting so 
hazardous a business, except that obtained from the interest receipts derived from 
the reserve accumulatio’s. That is to say, in the case of a majority of the com- 
panies it is obvious that the dividends paid stockholders are now obtained from the 
banking and not the insurance bra’ ch of the companies.” 





WHEN Superintendent Pierce assigned Deputy Superintendent 
Michael Shannon to the duty of examining the New York Life The 
New York Times acknowledged that the assignment was an 
excellent one; so when Michael Coleman was selected to appraise 
the company’s real estate in this city, The Times commended the 
appointment. When Mr. Pierce was nominated for Superinten- 
dent by Governor Hill The Times attacked him fiercely for politi- 
cal reasons, and his confirmation did not tend to placate the 
managers of that journal. It would undoubtedly be a source of 
intense delight to them if they could find some flaw in his work 
that would enable them to renew the attack upon him, If such op- 
portunity could be found in connection with the New York Life 
examination it would be a double source of delight to The Times. 
Its intimations recently printed look as though they were 
paving the way to a more open attack upon the Superintendent 
when his report is made public. Superintendent Pierce 
is not likely to permit any slighting of the work in hand. 
He is the Superintendent of Insurance, and the public 
look to him to protect their interests. He has long occu- 
pied positions of trust, and has a reputation, political, pro- 
fessional and social, to guard. He enjoys high rank as a law- 
yer, was for many years a member of the legislature—for a num- 
ber of sessions he was chairman of the Senate committee on in- 
surance—and his social position in this city is an enviable one. 
It is not at all probable that he will jeopard his standing as an 
official and a citizen by neglecting his duty in the matter of the 
New York Life. The insinuations of The Times are on a par 
with its reckless abuse of everyone connected with the com- 
pany or who manifests an interest in it. 


* * * * 


A reporter of The Times called on Deputy Superintendent 
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Shannon last week to ascertain when his report of the examina- 
tion of the New York Life will be ready to give the public. Mr. 
Shannon informed him that he hoped to be able to furnish it by 
December 15, but there were so many matters constantly coming 
up that required to be looked into, that he could not say with 
any degree of positiveness when he would be able to conclude 
his report. The Times quotes him as saying : 

I am very anxious to get the report ott as soon as possible, because I be- 
lieve that the delay is detrimental to the whole business of life insurance. | 
have fifteen men at work in the company’s office and several in the Insurance 
Department's offices at Albany. This does not include the staff of men who 
are making appraisals and abstracts of titles. Mr. Banta’s statement to Su- 
perintendent Pierce regarding the charges of mismanagement have been 
referred to President Beers of the New York Life, who has made a reply, to 
which Mr. Banta has in turn replied. The last-named statement has just 
reached me, and, with several other reports that I expect to receive within a 
few days, the outlook for the rapid progress of the investigation is bright. I 
will say now, as I said a month ago, that the company is solvent, although I 
am not aware that the question of solvency has ever been raised. 

After printing what Mr. Shannon had said to its reporter, The 
Times proceeds to state what the report ought to show, and to 
intimate that if each and every one of the charges made against 
Mr. Beers by that journal is not answered by the report, the ex- 
amination will have been incomplete and _ unsatisfactory. 
As we have said above, the Insurance Superintendent and 
his subordinates are gentlemen who are not likely to jeopard 
their well-earned reputations by putting anything into their 
report that is not warranted by the evidence and the facts. 
As has been repeatedly stated, the famous Banta charges 
are being fully investigated, and these are the only ones 
made upon any authority that is entitled to consideration at the 
hands of a public official. The Times’ hearsay charges and in- 
sinuations are entitled to no credit whatever in the shape in 
which they have been presented, but if any responsible person 
will father them and put them in writing, as Mr. Banta has done 
with his, we are confident that Superintendent Pierce will give 
them full consideration. But as The Times’ accusations stand 
at present, they are but the vaporings of the reporters paid to 
do the work, and do not have the endorsement of a single in- 
dividual who could be cited before the Superintendent to prove 
what he alleges. They should not, and probably will not, re- 
ceive any attention at his hands. ‘There is a great difference in 
the degree of consideration to be given to allegations made 
anonymously and those to which a known individual attaches 
his signature. 


LookING at the collective result of the work done by the life agents of 
American companies, and noting the gradual but certain step forward each 
year, one cannot fail to be impressed with the idea of ceaseless labor and 
tireless energy somewhere displayed in order to make such a record. At the 
various gatherings of underwriters we are sure to find some uf the men who 
have been at the forefront in producing the results which excite our admira- 
tion, and then the thought comes that, if these men are able to accomplish so 
much personally, why should not the aggregate return be greater? To take 
up and analyze the showing State by State and company by company, it will 
be found that the volume of new business per agent is not large. There are 
many wholly unproductive agencies and numerous others where but a few 
applicaticns per year are received, and this paucity of result is due to division 
of labor between a life assurance, real estate and fire insurance agencies. In 
other words, men who would probably make larger incomes and more per- 
manent headway in every business sense of the word are frittering away their 
time and energies over two or three things, doing a little of each instead of 
a great deal at one. Superintendents ot agencies, general and State agents, 
have much to contend against on this score, and they do fight hard to bring 
men into accord with them, and make them see the advisability of centreing 
their work on life assurance. As time wears on, and the opportunities for 
advancement in life assurance become more and more manifest, those who 
now devote part of their business hours to the work will throw themselves 
with whole heart into the cause, and by sodoing become better men, better 
agents and be more prominently identified with the leading spirit of their 
place of residence than they could hope to do by dividing instead of concen- 
trating their forces, 
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EXPENSES I1N LIFE ASSURANCE. 


E stated authoritatively last week that some of the larger life 
assurance companies had resolved to inaugurate measures 
at the beginning of the coming year for the reduction of expenses. 
As we have before pointed out, the crying evil in the matter of 
expenses of life assurance companies lies in the extraordinary 
and unnecessary commissions paid to agents for obtaining new 
business. These commissions range from forty per cent of the 
first year’s premium to one hundred per cent, and even more. 
If it was necessary, in order to secure capable agents, to pay 
these excessive rates there would be a valid excuse for doing 
so, but such is not the case. They are not paid to compensate 
the agent, but to enable him to make rebates to the insured ; in 
other words, to buy business with. If the commission rates 
could be so arranged as to give to the agent or solicitor who ac- 
tually secures the business twenty-five per cent of the first year’s 
premium, for his own personal compensation, we believe he 
would be satisfied ; furthermore, we are assured that this is as 
much as agents in general will average. The excess goes to the 
assured, or is otherwise expended to “ build up the business.” 
No man ought to be bribed to insure his life; such a manifest 
duty ought to be performed voluntarily, and we believe it would 
be done more generally had not the masses been led to believe 
that the companies are willing to pay them. Agents should be 
fairly and even liberally compensated for their services, but 
their compensation should not be fixed on a basis that enables 
them to allow the assured a heavy discount from the established 
rates. This is not only an injustice to the old policyholders, 
who had to pay full rates, but stultifies the companies. These 
announce that their rates are founded upon scientific calcula- 
tions, and are as low as is consistent with fair and honest deal 
ings with their policyholders, yet the agent comes along and cuts 
this rate in two for the first year, gives the insured one half, 
pockets the remainder himself, and the company carries the 
risk one year for nothing. If there is to be a reduction of ex- 
penses by the life companies they should commence at the 
source of the evil, and reduce agents’ commissions to a point 
that will allow them only fair and equitable compensation for 
their services, but not one cent for rebate to the assured. We 
are not urging any reduction of the legitimate income of agents, 
but only the abolition of those excessive commissions that are 
paid to them with the understanding that they will pay part to 
their customers. The public is alive to this prevailing abuse, 
and policyholders claim that the sums paid out for unnecessary 
expenses belong to them and should be declared as dividends 
or used to reduce their premiums. No lopping off of incidental 
expenses here and there will blind the eyes of the community 
to the enormity of the abuse that lies in the rebate evil, that is 
only made possible by the payment of extravagant commis- 
sions ; no petty cheese paring of expenses will satisfy the de- 
mand for a reduction of the cost of carrying on the business ; the 
ax must be laid to the root of all life assurance extravagance, 
unnecessary and excessive commissions paid to agents to en- 
able them to give rebates to the assured and cut the established 
rates. Excessive competition of late years has gradually ad- 
vanced the rate of commission till it has got to a point where it 
is necessary to call a halt, and we are glad to learn that several 
companies have resolved to initiate the work of reform with the 
beginning of the new year. In order that they may all see what 
proportion of the total expenses in life assurance are consumed 
by agents’ commissicns, we append a little table showing the 
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proportion various items of expenditure made last year by 
twenty-five companies bears to new business and to mean assur- 
ance in force. The commissions include salaries and expenses 
of agents and commuted commissions, while all other items of the 
expense account are included under the heading of expenses. 
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Mutual of New York. 
Mutual Benefit 

National of Vermont 

New England 

New York Life............ 
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Penn Mutual 

Phoenix Mutual... 
Provident Life and Trust _| 
State Mutual eae 
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Union Central 
Union Mutual 
United States 
Washington 
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WHAT IS PROFIT? 


VER since we published the statistical table of the ten 
years experience of fifty-four millionaire companies, 
entitled Fire Underwriting Profits and Losses, which showed 
that the companies made no money in that period, we 
have from time to time heard intimations that the deductions 
were misleading. The point involved is the treatment of the 
reinsurance reserve. The table in question simply followed 
the usual custom adopted by all the departments, and treated 
the reserve as a liability. The only argument urged against 
this course is that the companies by working out their own 
reserve actually make a profit from it and in the end the liability 
is discharged for less money than the legal reserve the 
companies are required to carry to protect themselves. This is 
an old question and is no nearer an actual settlement now than it 
was twenty years ago. It involves the sufficiency or insufficiency 
of the reserve. The doctors differ on this ason other mooted 
points. In Ohio the reserve required to be held is considerably 
less than in New York and Massachusetts, and it is complained 
by several companies that the New York reserve is too high. 
Other companies regard it as quite sufficient with a tender 
inclination to increase it so as to avoid a too rapid distribution 
of assets or earnings in dividends, It is not necessary to debate 
the question, however, in this connection. We refer to it merely 
to show that there is no universally accepted conclusion as to 
the adequacy or inadequacy of the legal reserve. In practice 
the New York standard is found to operate fairly and about as 
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near to justice to all interests as any arbitrary standard that 
could be suggested. 

Now the liabilities of the companies consist of their out- 
standing obligations whether for losses or expenses, the reinsur- 
ance reserve and the capital. There may be a trade profit on 
the underwriting, as it is called, which consists in the surplus 
of receipts over expenditures in any one year with a provision 
for the increase of reserve or other liabilities, but this is not 
such a profit as will warrant a company (unless fortified with a 
respectable surplus) in declaring a dividend from the insurance 
earnings. In fact the only profit (on the underwriting we mean) 
which affords any justification for dividends is divisible profit, 
and that quality can never be acquired without a recognition of 
all liabilities including the legal reserve. This is easily demon- 
strated by a reference to the fact that there is no divisible profit 
without a net surplus. If the reinsurance reserve is a prominent 
factor in the computation of the net surplus, then of necessity 
it must be deducted from the funds which might be used as 
divisible profits. If we imagine a company whose capital is 
$500,000 and a surplus of $50,000 ending the year with the fol- 
lowing results, we can see the point at a glarice: 

Premiums written 

Losses paid and unpaid 
Expenses paid and unpaid 
Increase in reserve 


Deficit in year’s operations 


Net surplus previous year 
Net surplus current year 

It would be foolhardy for a company showing such a state- 
ment to declare a dividend, and as it would have no net surplus 
it could not be justified if the dividend were declared from 
fundsin hand. In point of fact there would be no divisible 
profit in the year’s operations ; the net surplus would be wiped 
out by the simple increase of the legal reserve. Speaking of the 
questioned profit derivable from the unearned portion of the 
premium, in a recent effusive ebullition intended as a criticism of 
our profit and loss table, The Weekly Underwriter said : “ This 
is not realized profit, but it may serve to explain why companies 
are content to go on increasing their liabilities year after year, and 
why, in spite of the surface statisticians, they refuse to believe 
that they are going to the dogs.” It nevertheless follows that 
the reserve is in effect a dead loss to the divisible profit column 
and its increase or decrease adds to or takes from the funds 
available for dividends. It is not a “ book-keeping fiction,” as 
some of ourcritics have termed it, but a live and potential factor 
in determining the profit or loss of a company for one year or a 
series of years. In the latter case, ¢. ¢., in a series of years, the 
increase of the reserve arises from the increase of revenue. Why 
should a company enjoy the benefits of the enhanced income 
from premiums without suffering a disability in its divisible 
profits by the effect of the reserve column? If a company 
stood still for ten years with its annual income, percentage of 
losses and expenses and legal reserve unchanged, it would have 
about the same relative position at the end of the term as at the 
beginning. If a company gains advantage from increased pre- 
miums it must pay the piper in increased losses and expenses as 
well as in holding reserve. ; 

There is one exception to the rule that the increase of reserve 
cannot properly enter into any calculation of profit, 7. ¢., divisi- 
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ble profit, and that isin the case of a company retiring from 
business, and either carrying its risks to expiration or reinsuring 
them in bulk. In the latter instance the commission received 
on the reinsurance may or may not diminish its liability in the 
final liquidation. It may, if the total pro rata unearned pre- 
miums on all its policies is no more than the legal reserve. 
Then the commission received will reduce the actual liability. 
Possibly the pro rata, however, may be more, and in that case 
the commission will be used in whole or in part in diminishing the 
differences. If there is a balance left, it will represent the exact 
reduction of the reinsurance liability. Should this be done, the 
company after paying its debts will have a larger divisible fund 
than if the cost of liquidation were the same as the original 
legal liability. In the case of a company carrying its risks to 
maturity, the profit on the reserve would depend wholly upon 
its ability to retire its policies for the sum allotted to the re- 
serve. Very few companies have tried this method. The for- 
mer plan is the most popular one. 

We contend that the only profit the stockholders of a com- 
pany are irterested in is the divisible profit, and that no profit 
is divisible until the reserve is provided for. Hence our pub- 
lished statistics were not in any proper sense misleading, and, 
on the contrary, they are precisely the figures by which the 
company in their public reports are judged. Any other profit 
than one that is divisible is fictitious and technical with the 
single exception we have noted. No stockholder who has the 
solvency of his company at heart would think of ignoring the 
reinsurance reserve in demanding a dividend, and while it may 
be possible to adopt a contrary theory we are confident that all 
well-balanced companies would regard any other method as de 
ceptive and as misleading as any “surface statistician” could 
wish. 

Both in this article and in the statistics we have ignored the 
income from investments, and have dealt exclusively with the 
receipts from premiums, or in other words from the underwriting 
sources only. 








SPECTATOR SURVEYS. 


Tuus far the operations of the new tariff association have been smooth and 
undisturbed because of the sincere desire on the part of the companies con- 
cerned to give the new experiment a fair trial. ‘There is no serious uneasi- 
ness developed with respect to the non-tariff companies, and while it is prob- 
ably true that these companies have received some accessions of business from 
brokers, because they are willing to pay five per cent more commission than 
the tariff companies, there is no indication that the increase is serious enough 
to disturb anybody’s equanimity. In point of fact several companies are al- 
ready beginning to feel the benefits of the advanced rates and decreased com- 
missions. Several hundred policies have been renewed already at an advance 
ranging from ten to fifty cents and at fifteen instead of twenty-five per cent 
commission. We were shown in one office on Saturday last an order for a 
renewal of a pglicy written last year at sixty cents less twenty per cent com- 
mission and renewed this year at a dollar thirty less fifteen per cent. A few 
experiences of this character dissipate all objections to a tariff and enable the 
companies to stand many a set-back in the way of transfers of policies to non- 
tariff companies. Business is reported fairly active and nobody has been 
openly charged with rate cutting. 

« * a 


THERE is nv question that the brokers are contented with fifteen per cent 
commission if uniformly paid to everybody. Before the days of the tariff it 
was suspected that particular companies had favorite brokers with whom ar- 
rangements were made for an extra five or ten per cent commission. The 
reasons for these private treaties were simple enough. They involved usually 





Nov. 26, 1891.) 


a large amount of premiums and were in several cases we have heard of depen- 
dent upon a minimum amount of premiums asa basis for the extra commission. 
Now all favoritism, no matter for what reason, has been done away with, and 
all brokers are on the same footing with the companies. 

* 7 * * 

WE are informed that some of the out-of-town companies maintaining 
agencies in Brooklyn, Jersey City and Hoboken are backward in instructing 
their agents to conform to the tariff of rates on special hazards as fixed by the 
tariff association in this city. It is believed that the English companies and 
the local agency companies of this city have notified their agents in those 
places that the New York tariff rates will be insisted upon, but the shoe 
pinches with a few of the agents where it touches the commission question, 
A Brooklyn agent is stated to be paying twenty per cent commission on special 
hazards and claims that he has not been instructed to the contrary by his com- 


panies. 
a é * * 


THE shortage in the insurance capacity of the authorized companies in this 
city to insure large mercantile risks tends to increase by the reduction of the 
lines held by many companies. The English companies are not writing the 
same lines this year as they wrote twelve months ago. One of them, the Lan- 
cashire, is cutting down its large lines with a bold hand, and even the Com- 
mercial Union, known as one of the most liberal writers in the city, looks un- 
kindly on its old $25,000 policies when the day of renewal rolls around. The 
$10,000 policies are dropping to $5000 all around and so the game of reduc- 
tion goes on merrily. 

% * * * 


THE new Boston project called the Atlas Mutual, is being promoted by a 
firm of agents and brokers well known for their activity, They are supposed 
to have a special love tor the name on account of its resemblance to the Atlas 
Tack Company, with whose policies this firm were held up in a conspicuous 
manner a few months ago. The scheme of securing 400 applications each 
for $25,000 insurance, is a bold one, but they will have to scratch gravel very 
hard to find them in New England and the Middle States. There are many 
times 400 risks which might be insured for $25,000 each, but the trick is to 
convince the owners that it is a good thing. 

* * * ) pull 


It is announced that the Alliance is a free lance and will follow its own 
judgment about risks and rates in this city irrespective of the Tariff Associa- 
tion. Probably it will be found. on close investigation, that this means better 
commissions to brokers than was paid under the policy of co-operation. The 
Tariff Association still lives. 

« * * + 

A STOCKHOLDER in a city company whose affairs, like a large majority of 
its neighbors, have not prospered this year, remarked to a friend lately that 
the secretary of the company is always cheerful and chippy about the business 
and always informs him, when asked about the prospects, that everything is 
lovely and chances of success daily brightening. Recently he talked to a 
reporter and gave forth the most lugubrious expressions of hopelessness for 
the fire insurance business generally, and wound up by the declaration that 
the companies ‘‘ are pursuing a suicidal course without one gleam of hope that 
a better day is coming.” 

* * 7. * 


BROKERS engaged in placing clothing risks with the privilege to manufacture 
at extra hazardous risks, are wild over the rule that the number of hands em- 
ployed must be limited to twenty, or higher rates paid. The companies are 
firm in this demand, 

* * * * 

THE steady reduction in lines by the companies that remain and the with- 
drawal of insurance capital is driving many insurers to outside companies 
who never before dreamed of the necessity of resorting to Cincinnati and 
Wheeling for protection. The brokers are fighting hard to preserve their pres- 
ent lines, but where they hold their own one month, they go to pieces the 
next month, excepting in the case of small and unimportant risks. The lines 
in special hazards are even in a worse fix than those on mercantile stocks, as 
it happens that several of the companies now marked “‘ reinsured, or retired,” 
were among the most liberal partakers of the special hazard offerings going 
the rounds in this city. 

* x *% * 

THE criticisms hy one or two journals of the St. Paul German Fire do not 
appear to be well timed, and show their inspiration. ‘This company was or- 
ganized in 1889, and at the close of the year 1890 showed a surplus over all 
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liabilities of $75,000, and since that date has increased its surplus to $100,000 
—a record very favorable for anew company in these days of competition. 
The company was started on a capital of $300,000, and within a few days 
past the stockholders have voted unanimously to increase the capital to 
$500 000, an indication of the confidence felt in the present management and 
the future of the company under their control. The greater part of this increase 
of capital has been already paid in and it is announced that the entire amount 
will be paid in before December 1. The St. Paul German was organized to 
do an agency business, and this enlargement of its capital shows that the man- 
agement is carefully carrying out the original plan of the company. The ad- 
ditional money paid into the company will enable it to show its strength, as 
follows: Capital, $500,000; assets, $1,000,000; net surplus, $10c,000. 
With an agency plant of over 1500 in thirty-seven States, tae company has 
a fine prospect before it for getting a satisfactory share of the insurance busi- 
ness of the country. 
* * * e 


THE resignation of T. Y. Brown as local representative of the St. Paul 
German in New York has been announced during the past week, followed by 
the information that hereafter the business in New York will be handled from 
the office of A. T. Smith, manager for the East, whose headquarters are at 
55 Liberty street. 





CORRESPONDENCE. 


KANSAS CITY. 
[From Our Own CORRESPONDENT. ] 


The latest move in the fight between Missouri and Kansas agents was made 
last week by Superintendent McBride, who issued a circular, stating in un- 
mistakable terms, that the license of every company that permitted its Mis- 
souri agents to cross the State line into Kansas for business, would be revoked 
for one year. I quote from the circular : 

The law provides that if any fire insurance company authorized to trans- 
act business in Kansas has permitted any agent of other States to procure or 
issue policies of insurance on property in the State of Kansas, the Superin- 
tendent shall immediately investigate the business done by such company, and 
if the company has violated the law, the Superintendent of Insurance shall 
revoke the authority of such company, and refuse to relicense said company 
for one year.’ 

Just how far Superintendent McBride can make this order operative will 
probably require a test case to decide. The strongest kind of argument is 
advanced, however, against its legality, although Mr. McBride selected his 
ground carefully by consulting the Attorney-General prior to issuing his cir- 
cular. Numberless efforts have been made to head off the Missouri agents, 
but so far without success. As all the large lines are in Kansas—such as 
packing houses, etc.,—it is not to be wondered at that some of our agents will 
be not overparticular as to geographical outlines. Some years ago a law was 
passed by the Kansas legislature making residence in the State necessary in 
order to solicit business. To offset this the Missouri agents appointed solic- 
itors, who took up their residence in Kansas, and were duly commissioned by 
the various companies. The business they secure goes through the Kansas 
City office, but the State of Kansas receives all the taxes, license fees, etc. No 
law, so far as Ciscovered, is violated by this ‘‘dummy” arrangement, Hence 
Superintendent McBride's action is characterized as decidedly premature. 

Things are getting uncomfortably warm over in Kansas, and if current re- 
ports are true, there’s a heap of trouble coming. It's been brewing since last 
summer, when the Sunflower upheaval came very near getting several special 
agents into jail. A fierce and relentless fight is on against the Westchester 
Insurance Company, which, for some reason or other, seems to have given se- 
rious offense. Present indications point to an extension of hostilities until 
Nebraska and Missouri are involved in the conflict. Ata meeting of the 
Sunflower Club, a few days ago, a formal demand, approved by the Chicago 
managers, was made upon every agent representing the Westchester Insurance 
Company in Kansas, that on December I they must resign that company or 
all other supplies would be taken up. It is given out on good authority that 
this demand is final and no overtures for a compromise will- be entertained. 
The agents either must or must not. The Sunflower Club is purely a Kansas 
organization, but the specials composing it are covering Missouri and Ne- 
braska also, and hence the war will likely be carried.into every foot of their 
territory. It is hardly possib‘e to anticipate the far-reaching effect of such a 
move. That it will demoralize business to a certain extent is beyond argu- 
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ment. One agent who places a very large amount of nice dwelling-house 
business in the Westchester finds himself ‘‘between the devil and the deep 
sea.” This dwelling-house business and the aforesaid company are insepa- 
rable, and he is just aching to know which to give up—the Westchester or 
twelve other gilt-edge companies. You pays your money, and you takes your 
choice. 

In a few days Kansas City, Kan., agents will send all daily reports and 
endorsements through Manager Fetter’s office in this city. Heretofore they 
have been mailed direct to the companies. It is thought such a scheme will 
somewhat remedy the rate cutting that has been going on for some time. The 
matter of making rates will, however, remain as now. 

The investigating committee appointed to look up the differences made 
public some time ago against the Lombard Investment Company reached this 
city to-day, but has not yet decided upon any definite plan of action. The 
Lombards state that they will now accept any reputable company, but there 
are lots of reputable companies who refuse to accept the Lombard mortgage 
clause, It is thought the matter will be adjusted without any serious clash. 

The Etna Life and Accident Company has entered this city with Rogers & 
Bailey, formerly with the Mutual Benefit Life, as general agents tor Kansas 
and Nebraska. The A®tna is to be congratulated in securing these enterpris- 
ing agents. C. C. Courtney of the Mutual Life has been offered the agency 
left vacant by Rogers & Bailey. 

At a late meeting of the Kansas City Life Underwriters Association, A. N. 
Sadler, of the New York Life, and Wm. Booth, general agent State Mutual 
at Leavenworth, were admitted to full membership. 

Here's a galaxy of bright faces that looked in upon us to-day: H. C. Eddy, 
recording secretary Commercial Union, Chicago; C. B. Dunlop, general 
agent, Providence-Washington, Denver; A. T, Lamey, manager Brit sh-Ameri- 
can, Denver; Chas. J. Halman, recording secretary Commercial Union, 
Denver, and Martin Collins of St. Louis. 


Kansas City, Mo., November 19. HARRY, 





LIFE UNDERWRITERS ASSOCIATION OF WESTERN 
NEW YORK. 


[From Our Own CoRRESPONDENT. } 

The Life Underwriters Association of Western New York held its annual 
meeting at Niagara Hotel in Buffalo November 17. The fo lowing officers 
were elected for the ensuing year: President, W. F. Wright of Buffalo; first 
vice-president, D. J. Sadden of Rochester; second vice-president, W. A. 
Robinson of Buffalo; secretary, Wm. Manning of Rochester ; treasurer, E. 
11. Whitney of Buffalo. Executive committee: M. D, L, Hayes and J. W. 
Pressey of Rochester, W. P. Jones, E. S. Warren and W. G., Staniland of 
Buffalo. 

A committee of three was appointed to revise the constitution and by-laws 
of the association, and report to the association for consideration at the Jan- 
uary meeting to be held in Rochester. The following resolution was referred 
to this committee : 

Resolved, That when two or more agents are soliciting the same person, 


competition should cease when the application has been signed in good faith— 
the applicant’s word to be evidence thereof—and the examination made. 

There seems to be a general consent to the above: proposition, in words, but 
in practice competition is sometimes continued for years after the policy is put 
in force. Indeed the twisting of policies is not so uncommon as to bea 
novelty among ts. 

However, we are making progress in the right direction. We are now able 
to bring such offenders against courtesy and honor before the assembled repre- 
sentatives of most of the companies, and at least to make the rascals feel un- 
comfortable. M. 

ROCHESTER, November 18. 





MINNESOTA. 


[From Our Own CoRRESPONDENT. ] 

Minneapolis and St. Paul have been vying with each other, among other 
things, in the item cf big fires. St. Paul is ahead at this writing. Minne- 
apolis started in with a $150,000 fire in the wholesale district in North Minne- 
apolis. St. Paul’s fire, the very next day, was also ina wholesale district. Its 
loss towered way up to $500,000 or $600,000, It is to be hoped Minneapolis 
will not try to beat this. In neither case was there any trouble about water 
supply or fire department service. The fires had got a big start, and were 
with difficulty got under control at all. 

Sometime ago several embryonic insurance companies were started in Min- 
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neapolis—on paper. They are on paper yet. Now St. Paul is trying it 
hand at the business. A life insurance company, operated by home capital, is 
projected there. It is to be a straight stock company, with a capital of 
$202,000. Silas B. Foot of the big wholesale firm of Foot, Shulze & Co. is 
the leading spirit in the movement. The plan of operation which it is pro- 
posed to adopt is the ‘* Bussey System.” Considerable stock has already been 
subscribed. 

Dr, Charles E. Lawton has been for many years a prominent and popular 
insurance man in St, Paul. A man never knows how much his friends think 
of him until he decides to leave them. Lawton’s friends came to the front in 
great style on the eve of his departure for Cleveland, O., where he is to take 
charge of the affairs of the Mutual Life Insurance Company. They ban- 
queted him at the Merchants, and presented him with a solid silver service. 

The Insurance Commissioner is after the Federal Investment Company of 
Minneapolis. He has had the Attorney-General commence guo werranto 
proceedings, the object of which is to prevent the company from doing busi- 
The company must appear December 18, and show cause why its 
PPP. 


ness, 
charter should not be vacated and its franchise forfeited. 
MINNEAPOLIS, November 21. 





PHILADELPHIA AFFAIRS. 


[From Our Own CoRRESPONDENT. | 

A new and rather novel life insurance scheme has been started in this city 
under the title of the Philade!phia Mutual Life Insurance Company, which 
concern offers to the public a plan which is simply this: The company offers 
insurance of $1000 on the life of a man, $500 on his wife and $100 on each 
child at the following cost. Women and children are charged nothing, the 
man or head of the family is charged one dollar entrance fee, and one cent 
the first week, two cents the second week, three cents the third week and so 
on, adding one cent each week for a year, which makes the last week’s dues 
fifty-two cents, then it begins the new year with one cent again, and so on. 
On the death of a man a policyholder is assessed ten cents, on the death of a 
woman five cents, and on the death of a child one cent for each child in the 
family. If the head of the family be a widow she may take the place of the 
man and be insured for $1000, and the assessment will be levied on her as the 
head of the family. Members are not to be in full benefit until after ninety 
days from the date of their policy. When a person desires to join the concern 
a book and application blank is given them, the book containing constructions 
and a number of blank pages on which the agent fills in the weckly payments. 
A sum not less than $1 is paid when the application is made, and besides this 
the large sum of two cents is charged for the book. After the application is 
approved the agent makes weekly calls and collects the assessments in advance 
each week, failure to pay for four consecutive weeks vitia'es the policy. 
According to the company’s figures a member will pay about $15 per year, 
and this amount will insure a family of seven, but the assessments above this 
will reach $6, making a total payment of $21. Comparing these figures with 
those of the old line companies, the latter do not seem to be in it, and the 
estimates of this new concern are simply wonderful. One more point regard- 
ing the new company worth mentioning is that a child of eighteen months 
when dead is worth $100 if insured, a thought which in itself suggests the old 
‘* graveyard insurance schemes.” It is also stated that this Philadelphia 
Mutual Life Insurance Company has devised ascheme to absorb the Advance 
Beneficial Order, a short term “‘ get-rich-quick” concern, and a_prop- 
osition has been made to the members of the latter organization to join the 
new insurance company. This proposition is made in the form of a circular 
stating that the new company has organized a six-year endowment branch, 
and all members of the beneficial order who have paid their assessments for 
nine months will be transferred to this new branch, and will be credited the 
same as though they had paid their money into the life insurance company, 
The chief organizers of the new company are T. C. Balderson and F. O 
Butler, who have hitherto been connected with some of the ‘‘ get-rich quick” 
beneficial orders, and are now prime movers in the Advance Beneficial Order. 
In conclusion, I must add that the glittering bait held out by the concern has 
certainly resulted in a pretty good catch, as it is reported that they now have 
on their books over $300,000 insurance, although they have been in business 
but a little over a month. 

P. B. Armstrong has decided to pay 15 per cent commission on Philadelphia 
business for his companies, The Mutual Fire Association and Armstrong, and 
has so instructed his agent, E. Rothwell Hunt: They tried the fruitless task 
of getting business from brokers at 10 per cent commission, while other com- 
panies were paying I5 percent and more, and they have adopted the new 





Nov. 26, 1891. 


rate of commission for the city of Philadelphia only, in order to meet the 
competition. Mr. Ulunt informs me that since he has been placed on an 
equal footing with his brother agents, a marked increase in the business of 
his co npanies is shown, 

The following prominent Philadelphia insurance agents and companies have 
become subscribers and members of the New Philadelphia Bourse: William 
W. Allen & Son, William Arrott, Barker & McCall, Creth & Sullivan, E. J. 
Durban, Charles T. Evans, McIlwee & Gillingham, J. E. Hyneman, Morley 
Underhill, S. D. Hawley & Sons, Insurance Company of North America, 
Johnson & Higgins, L. C. Maderia & Sons, Charles Platt, Jr.; Charles 
Tredick & Co., Charles Williams, Wagner & Taylor and Youngman & Waln. 
The total number of subscribers to date are 915, amount subscribed $345,200. 
The Bourse will, no doubt, be a booming success, and the insurance commu- 
nity will be well represented. R. R. Dearden, the publisher of The United 
States Review, is the general manager of the concern. 

The Security Trust Company, ‘* for placing and guaranteeing insurance,” 
are complaining of the apparent organized effort to make trouble for them on 
the part of some of the broker agents, who have suffered the loss of business 
at their hands, and ic is stated that whenever the Trust Company gets control 
of arisk, a request is immediately made to the Underwriters Association to 
re-rate the risk, which, in many cases, results in a sharp increase in the rate, 
and discomfort to the Trust Company. They get business, however, and 
keep it in a way that is wonderful when it is taken into consideration what 
very little advantage the offer that will catch a far-seeing business, but they 
get there just the same. 

The New Jersey Plate Glass Insurance Company of Newark have made ap- 
plication for entrance to this State, and are now on the lookout for a pushing 
agent to represent them in Philadelphia. They will, however, find this city a 
poor field to work in, as all of the business here is controlled by the Metro- 
politan of New York, and the United States of Philadelphia, and to get the 
business from them would cost more than it is worth. 

The Broadway Insurance Company have appointed W, A. Simpson & Son 
agents for Philadelphia and vicinity vice F. O. Allen & Co., neither parties 
will be hurt by the change, as the prohibited list of the Broadway is said to in- 
clude ‘‘ pig iron under water.” 

The eighth annual meeting of the Philadelphia Fire Underwriters Associa- 
tion was held on Friday, November 20, 1891. The officers elected were 
George E. Wagner, president ; Robert B. Beath, vice-president (vice R. Dale 
Benson, who positively refused to accept renomination), Samuel D. Hawley, 
treasurer. The executive committee continue the same as last year, and com- 
prise Atwood Smith, Charles Platt, Jr.; L. C. Maderia, Jr.; George G, 
Crowell, Samuel D. Hawley, Tatnall Paulding, E. C. Ervin, George Wood 
and Charles S. Hollingshead. The election of secretary and assistant secre- 
tary was postponed, 

The president, in his annual address, stated that the fire losses in Philadel- 
phia during 1891, up to date, were already nearly double those of the whole 
twelve months of last year, and the indications are that the entire loss of 1891 
will far exceed that of any previous year in the history of the city, and the en. 
tire losses of the United States will far exceed those of any year since the 
Chicago and Boston fires, in this connection the following figures were offered 
showing amount of fire losses to date in Philadelphia, and a comparison with 
last year’s figures : 

First nine months of 1890 


First nine months of 1891 
For twelve months of 1890 


President Wagner stated that there had in recent years been a great im- 
provement in the fire department, in the water supply and in the fire alarm 
telegraph, an.J, from the reports of the different departments, showed what 
these improvements consisted of, but he added that the fire department was 
handicapped in its work on account of great delay in numerous cases in receiv- 
ing alarm, and instanced the fire at the paper warehouse, Sixth and Jayne 
streets, of A. G. Elliot & Co., where the fire burned at least an hour and a 
half betore the alarm was received by the department. He also spoke of the 
case of Lippincott, Johnson & Co., No. 629 Market street, which fire was 
burning one hour before the alarm was given to the department. In further- 
ance of speedy alarms he favored the introduction of the automatic fire alarm 
system, and the use of the keyless fire alarm boxes, and strongly urged that a 
special committee be appointed to confer with the heads of the city depart- 
ments, and do all in their power to secure their introduction. 

The usual tables were presented showing the total business of the companies 
that report to the Insurance Department of Pennsylvania, and through them 
Mr. Wagner demonstrated that the average loss to amount at risk has de- 
creased slightly, and that the decrease in premiums charged isenormous. He 
goes on to state that the duty of all underwriters is obvious, rates must go up. 
In default thereof the mortality among companies will continue, and the diffi- 
culty already existing in some cases of securing sufficient insurance will ex- 
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tend to many. There is-no profit in the business, the capital invested is en- 
titled to a fair margin of profit. Our clients understand this as well as we do, 
and will, doubtless, acquiesce in a reasonable advance. ‘This association 
should do several things. First—Advance all rates immediately. Second— 
Revise our rates so that the minimums shall apply to risks of single occu- 
pancy, and buildings with floors without openings (except enclosed stairways), 
and to buildings of a limited area, all additional tenants to be charged for, all 
open stairways, well holes, skylight or other openings to be charged for, 
an additional area to be charged for at a regular graded price, according to 
size. Third—Revise all manufacturing schedules so that the standard shall 
be for single occupants only, all other manufacturing tenants, whether of the 
same or greater or less hazard, to be charged for. Fourth—Perfect the plan 
adopted by the executive committee some months ago for the more systematic 
inspection of risks, and see that it is put into operation without further delay, 
It is our duty to dc these thirgs without a moment's delay, so is it also our 
duty to do all in our power to secure the introduction of the automatic fire 
alarms, so that we may have the most speedy attention possible of the fire 
department at fires, and furthermore it is equally our duty to take early steps 
to enforce co-insurance upon all our contracts, covering mercantile or manu- 
facturing hazards. 

Mr. Wagner also called the attention of the association to the fact that a 
bill for the adoption of a ‘‘ Pennsylvania Standard Policy” had been passed 
at the last session of the Pennsylvania legislature and signed by the Governer, 
and stated that as tending to uniformity in our contracts, it was thought best 
to adopt the ‘‘ New York Standard,” which has been done. Attention was 
also called to our municipal building laws, and Mr. Wagner expressed the 
hope that the committee of the association on this subject will put itself in 
communication with the director of public works and so far as possible aid in 
the solution of this troublesome problem. 

In addition to the election of officers and regular routine work of the meet. 
ing. a commiitee was appointed in pursuance of the suggestion of President 
Wagner to confer with the Mayor and the directors of public safety and works 
to urge upon them the necessity of the automatic fire alarm system and the 
use of keyless street boxes. This committee consists of the presidents of 
five local companies, viz.: E. C. Ervin, R. Dale Benson, R. B, Beath, Tat- 
nall Paulding and Chas. S. Hollingshead. 

The question of advisability of a general advance in the prevailing rates on 
mercantile and manufacturing establishments, was referred to a joint commit- 
tee composed of the executive and tariff committees of the associations. 

The annual banquet of the association will be held on Tuesday, 24th inst., 
at ‘* Boldts,” the Bullitt Building, Louis M. Wagner and Warren A. Hawley 
have entire charge of the affair, which promises to surpass anything of its kind 
the Philadelphia insurance community has been treated to, There will be 
over 150 covers laid, and of course it is expected that there will be quite a 
number of out-of-town guests present. Mayor Stuart, Director of Public 
Works W. S. Windrim and Director of Public Safety A. M. Beitler have been 
invited to attend, and have accepted the invitation, Their presence will be 
very gratifying to the banquet committee, coming especially at this time, as it 
is the desire of our association to be in closer communication with the powers 
that be in our municipal government. Insurance Commissioner Geo. R. 
Luper has also signified his intention of being present. 

Edgar L. King and Wm. K. Meyers, both of Harrisburg, Pa., have been 
appointed auditors to distribute the funds of the American Life Insurance Com. 
pany. They will have over $300,000 for d'stribution, 

At the annual meeting of the Philadelphia Association of Life Under- 
writers, which is composed of representatives of the regular life insurance 
companies doing business in this city, all of its old old officers were re-elected, 
viz.: President, I. Layton Register; vice-presidents, D. A. Keys, E. H. 
Plummer, W. H. Tilden; secretary, W. M. Scott ; treasurer, Amos Wake- 
lin, Executive committee: H. C. Lippincott, Jos. S. Neff, W. H. Lambert, 
F. A. Howard, J. W. Woods, Richard Fisher and Joseph Ashbrook. 

The Fidelity and Casualty Company of New York have issued a circular, in 
which they state that Loper & Doughten no longer represent them in any de- 
partment, and that hereafter any business in the following departments, acci- 
dent, boiler, employers liability, elevator insurance for Philadelphia and 
vicinity will be transacted through S. H. Pool, resident manager, No. 330 
Walnut street. Q. U. AKER. 

PHILADELPHIA, November 23. 





NOTES IN THE WESTERN FIELD. 


[From Our Own CorRESPONDENT. ] 


The fire at Cedar Rapids on November 1 proved a case of ‘‘ whipsaw” to 
some of the companies, as there were four fire agencies in the block that 
burned, and of course every one was fully insured. The loss will amount to 
about $60,000 in all, fully covered, but the salvage is very large and will bring 
the net insurance loss to a very small figure. 
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Another mutual fire company is about to reinsure, the Manufacturers of 
Detroit is said to be anxious to quit business, 

There is talk to the effect that the Dubuque Fire and Mutual not to be out. 
done by its new-born competitor, the Key City Fire, will on the first of Jan- 
uary show a fully paid up capital of $200,000, the original $100,000 to be 
paid in at par and an additional $100,000 at a premium on account of the al- 
ready accumulated surplus of $127,000 made on its $25,000 paid up capital. 
The Key City, which is incorporated with $200,000, has paid in but twenty- 
five per cent of the same, and will confine its attention to business exclu- 
sively in Iowa. Its first risk was written November 15, ‘yI. 

Dr. C. E. Lawton who for a number of years has been connected with the 
firm of Peet & Co., general agents for the Mutual Life in the Northwest, has 
severed his connection with this firm to join his father, L, C. Lawton, in his 
general agency at Cleveland. The firm he leaves will be known in the future 
as E. W. Peet & Son, Mr. Peet. Jr., having secured Dr, Lawton’s interest. 
This change is one brought about by family more than business interests, and 
will have no bearing upon the agency organization to speak of. The district 
of this agency in charge of Heming Bros., at Dubuque, reports an increase of 
business of last year already, and the business written in November and De- 
cember will be very large. 

Attention should be called to the card inserted by Stanhope Fleming, State 
agent for Iowa of the Mutual Benefit. It will pay anyone contemplating a 
change of territory or company to correspond with Mr. Fleming. 

The case of Samuel Meinnely who was found dead in the Milliard Hotel at 
Omaha was decided by the coroner's jury as a case of suicide. The facts as 
generally accepted are, that owing to a failure in the incandescent lights, the 
gas at the meter was turned on early in the morning to afford light at the 
office. The odor of gas through the house brought to light the fact that the 
four jets in the room occupied by Meinnely were turned on and ke was dead. 
There being no gas in use at the time he retired causes his friends to believe 
that he did not turn on the gas, and they say the jury brought in the verdict of 
This has caused a boycott to be 
The companies 


suicide to exonerate the hotel management. 
placed on the hotel by the traveling men. as I am informed, 
carrying the insurance on the life of the deceased have contested the claim. 

When Doctor A. C, Stilson, secretary of the Bankers Life of Des Moines, 
visited New York recently he took occasion to run up to Albany and secure 
from the department license to do business‘in the State. The opinion ex- 
pressed by the gentlemen at Albany in charge of affairs relative to the ad- 
mitting of foreign companies was complimentary to the company. The general 
agent for the State has not as yet been appointed, although there are a number 
of aspirants to the position. Doctor Stilson said that it was the desire of Mr. 
Temple and himself to get the right man the first time, and that a great deal 
of care would be exercised in contracting. Be it said, that the man who se- 
cures the general agency for the Bankers in New York will get a good com- 
pany. The association has increased its net funds over $135,000 since the 
first of January, 1891, its assets at the present time amounting to $845,000, of 
which sum $575,000 is deposited with the State Department of Iowa. The 
average cost per $1000 for 1891—this being the thirteenth year of the associa- 
tion’s existence—has been eight dollars. President Temple, who recently se- 
cured license to do business in California, says that the business from that State 
is more than they had hopes of realizing. 

The Germania Life, on October 15. placed A. D. Walker in charge of its 
affairs in Lowa, with headquarters at Des Moines, vice C. R. Curtiss, resigned. 
Mr. Walker has instituted a number of improving changes even in the very 
short time he has been in control. From a rear room on the fourth floor he 
has moved his office to the front room main floor of the Iowa Loan and Trust 
Company’s building. Although being occupied with numerous details owing 
to the change in the agency he has written a very nice business for the month 
of October, and has a Jong string of promises. 

The new building of the Equitable which is being erected here has reached 
the sixth story and, if the present fair weather continues, will be under roof 
by December. Two millions of insurance in 1890 was what the citizens of 
Des Moines took to secure this Equitable monument, and it was said that Mr. 
L. B. Durstin would not be able to secure as large a business for 1891, but 
already he has shown that the statement was not a correct one. 

Stanhope Fleming, who took charge of the affairs of the Mutual Benefit in 
Iowa in September, is reorganizing his territory preparatory to writing a larger 
business for the company than it has ever received from this State. Mr. 
Fleming has an enviable record as an insurance solicitor and writer. 

The State Fire Insurance Company of this place has had a very fortunate 
year in the way of losses and a very successful one in regard to premiums. 

The insurance press has been a bit premature in announcing the organiza- 
« tion of a new fire insurance company at Rock Island. To be sure there is to 
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be one there, but the capital stock has not all been subscribed yet, and it has 
not been fully determined whether the company will possess $100,000 or 
$200,000 of paid-up capital. W. B. Furgeson, who has the preliminary 
arrangements in charge, is at present occupied in winding up the affairs of the 
Mississippi Valley Mutual. The amount at risk in this company is being 
cancelled off and the full return premium returned to its members. When 
the stock company commences business the risks of the Northwestern 
Mutual will be reinsured in it. 

The companies at Moline under the secretaryship of H. C. Cleveland are 
being rapidly wound up to the apparent satisfaction of all concerned. 

A letter from one of the members of the Covenant Mutual Benefit Associa- 
tion of Galesburg, Ill., is an exemplification of the confidence reposed in it 
by its membership. As is customary in all large offices, the stenographers of 
the Covenant Mutual have designated numbers, each one placing his respective 
number at the head of each letter he transcribes, vid., ‘‘ Dictated, No. 2.” 
The member mentioned in reply to a letter received by him said: ‘‘ I do not 
know what you mean by ‘ dictated two dollars,’ but am sure the money is for 
a good purpose, and enclose the amount as requested.” D. E. B. 

BURLINGTON, Nov. 21. 


GOSSIP FROM ABROAD. 


[From OuR OWN CORRESPONDENT. ] 





It is a remarkable fact that on the Continent the danger of lightning largely 
increased since the middle of this century. A tabular statement prepared 
from the archives of fifty fire insurance companies of Germany, Austria and 
Switzerland, and embracing the time between 1854 and 1877, shows that this 
danger has on an average increased about two and one-half times. For Ger- 
many alone the danger has tripled in the last thirty years. The average an- 
nual total damage caused by lightning is, for Germany, estimated at for from 
six to eight million marks. 

Professor Demme of Berne has just finished an exhaustive research on the 
influence of alcoholism on human regeneration. In his medical practice he 
singled out and observed twenty families, ten of which were addicted to the 
use of ardent spirits, while ten were temperate. In the former ten families 
were born, in the last thirteen years, fifty-seven children, of which ten only 
remained alive and developed in normal proportions. The latter ten had 
seventy-one children, of which survived forty-seven, and grew to normal pro- 
portions. 

Dr. Keercesi of Vienna has made the startling discovery that the age of the 
parents exerts an influence on the vitality of children. 
is of interest to assurance companies, and it is at the same time one quite fre- 
quently overlooked by them. The greatest proportional number of maladies 
to which babyhood is heir to take place when the marriage of the parents, for 
the mother, has taken place under twenty years, and for the father, under 
twenty-five years. The health of the babies increase with the years before 
the fiftieth year of the parents; after this year it diminishes rapidly. 

FRANKFORT, November 12. W. von K. 


One point especially 





NOTES FROM ATLANTA. 
[FRom Our Own CoRRESPONDENT. } 


The reinsurance of the Rome Fire Insurance Company came very suddenly 
upon us in Atlanta, and is even now talked about as a very significant event. 
The anti-compact bill is doing its best to lessen competition, and has already 
killed out two of the local companies without rates being cut to any extent. 
Meantime the dear public is wondering where the great benefit will come in 
tothem. Mr. Whitfield’s knowledge of insurance must have been very crude. 

Rumors have been floating around affecting the staying qualities of another 
Georgia company, but at last accounts it was reported as doing well, notwith- 
standing a slight"impairment and the efforts of its rivals. 

Many of the Southern underwriters think that the Commercial Union has 
not been very careful in its selection of a company to gobble up, for while 
the Rome was successful on paper, its business if continued on some general 
lines would not have yielded very much profit. 

An important meeting is likely to be held relative to Rome (Ga.) affairs, it 
having become apparent that the agents are not acting up to the Southeastern 
Tariff Association rules in other matters than rates. 

Major Mims, president of the Southeastern Tariff Association, has been 
the recipient of several gratuitous flings through the columns of The Com- 
mercial Bulletin. It is surprising that this paper allows companies not 
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friendly to the Major to use its columns for the purpose of ‘this kind of criti- 
cism. The Greenwich is doing well in the South, notwithstanding all reports 
to the contrary. Much surprise 1s expressed in this vicinity at the nerve 
being displayed by the American of New York in lines accepted and author- 
ized. It is said, however, that they have fine reinsurance facilities with the 
Armstrong trio and are in position to write with the best of them. W. H. 
Crolius, secretary of this company, recently visited Atlanta in company with 
Special Agent Hunter. 

The Mutual Fire is still pushing its Southern business and meets with suc- 
cess, its losses being considerably less than the average of other companies, 

It is reported that the dividends being returned by some of the New Eng- 
land mutuals to policyholders are very disappointing. One of the dangers 
also is that an effort has been made to place these risks in companies of low 
standard and of Western origin and capacity. The mill men, outside of a 
few small Augusta losses, have had no opportunity to test the paying capacity 
of these companies, and may meet with disappointment. 

The losses at other points have fairly sickened the mutuals with Southern 
business, and they are now using such arbitrary restrictions that stock com- 
panies with organization can meet them and go perhaps one better. It is 
strange that some companies will not co-operate on anything that does not 
exactly meet their views, and thus we find lots of people trying to throw cold 
water on the movement of the stock companies to meet mutual competition. 
It is a phase of human nature inexplicable to us in this section. 

The marriage of Charles C. Fleming, ex-secretary of the Southeastern 
Tariff Association, was one of the brilliant events of the social world. It 
occurred on November 17 and was attended by many of the leading insur- 
ance menin the South. The bride is a sister of Captain Ed S. Gay, manager 
of the Insurance Company of North America, and is one of the most charm- 
ing women in Atlanta, Mr. Fleming is now visiting Northern cities and will 
return in a few weeks. 

The Sun Mutual Insurance Company of New Orleans has appointed 
Thomas & Batre of Mobile as State agents for Alabama. It has been fre- 
quently rumored that this company is seeking to retire from the agency busi- 
ness, but this is now denied. 

Over eighty per cent of the cotton losses in the South this year have been on 
railroad platforms and small country warehouses. They have exceeded re- 
ceipts over 100 per cent. 

The life assurance business of this city, which has been on a decline owing 
to the attacks on the New York Life, is again looking up, and the prospects 
are that the agents will again catch up with, if not exceed, previous good 
years of business. 

Joseph A. Moody has res'gned the agency of the Lancashire Insurance 
Company, and now report has it that he will rush the Niagara to front place. 

Companies have been a little disturbed on account cf the condition of 
cotton warehouses in this city, and many specials have been instructed 
to examine into and report on same. A fire is imminent at any time, and 
those on the lines of railroad tracks will be found difficult to fight, even by 
that veteran, Captain Joyner. 

It is reported that the Continental recently discharged one of their special 
agents on one day’s notice. This kind of action is calculated to make the 
company very popular. ERNEST, 

ATLANTA, November 21. 


[From ANOTHER CORRESPONDENT. ] 


The latest news in insurance circles in Georgia this week is, of course, the 
purchase of the Rome Fire [nsurance Company by the Commercial Union 
Assurance Company, Limited, of England. This deal was effected on the 
17th, and I understand that everything has been arranged satisfactorily. This 
company has a remarkably good record. It was organized and commenced 
business in October, 1885, with a capital of $103,900, paid upin cash. For 
six years this institution, owned and managed entirely by resident stockhold- 
ers, ran a successful career, and yesterday, when it was turned over to the 
Commercial Union, there was a net surplus of $34,326 on its books, The 
president of the company was John H. Reynold, and the secretary Hamilton 
Yancey. Mr. Yancey is quoted as saying : 

The proposition to buy the Rome Fire Insurance Company, on the part of 
the Commercial Union Assurance Company, was totally unexpected to us. 
We had not sought a purchaser, and our fall business was such as to give us 
entire satisfaction, But when the proposition came, it was of such a nature 
as to meet our ideas of good business, and after mature deliberation and care- 
ful consideration the board of directors of the Rome Fire Insurance Company 
decided to accept the terms, and have finally done so. Understand, there has 
been no going out of business by our company in the general acceptance and 
meaning of the term ; we simply sold out because we deemed it good business, 
and then those big companies in all lines, railroad and insurance alike, are 
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swallowing up the smaller fishes, and in this instance there has been no excep- 
tion to the rule. I quote Colonel Yancey in full, so as to dispel any ideas 
that readers of THE SPECTATOR may have formed as to the solvency of the 
company, and also to show that the recent measure of the Georgia Legislature 
against the Southeastern Tariff Association has not been instrumental in 
bringing this about. The directors saw a good chance in a business way, and 
embraced the opportunity. This company has paid out in losses $300,000, 
and at the closing up of the business there was not a dollar of matured claims 
on the company. Mr. Yancey further states that he will continue to be in the 
insurance business in Rome. 

Insurance matters in Rome are not in the best possible shape. Agents have 
been cutting rates and discord has been general. Managers in Atlanta are 
not satisfied with this state of affairs, and if things continue as they have been 
going Rome may lose some good companies. 

Major Livingston Mims has been appointed manager of the Transatlantic, 
and expects to commence active operations for that company in January, The 
Major is hustling things for the Greenwich. He has just sent his special 
agent, Mr. Shewell, out to Arkansas and Indian Territory and expects to 
open things there. He has also appointed another special, Mr. Albyn 
Haynes, to take care of his interests in North and South Carolina and Geor- 
gia. Mr. Haynes, the new special, has been for many years in the employ of 
Major John C, Whitman and is well versed in the general agency business, 
and Major Mims is to be congratulated upon getting so good a man. 

The anti-compact law recently passed by the Georgia legislature has up to 
the date of the present writing had no effect upoa the insurance business in 
Atlanta. John Raine, our compact manager, has moved his office and gotten 
into more comfortable quarters, and all insurance matter continues to pass 
through his hands. This does not look very dangerous to the interests of the 
fire insurance companies here represented, and if things are kept up in this 
fashion there is not much to be feared. 

Lowe & Mawry have been appoited agents of the Lion of England, suc- 
ceeding A. L. Waldo. 

Joseph N. Moody has resigned the agency of the Lancashire. 

The firm of Dessassure & Atkinson has been replaced by that of Malone, 
Cantey & Ranson. LAUNCELOT. 

ATLANTA, GA., November 23. 





MACON, GEORGIA. 


[From Our OWN CORRESPONDENT. ] 


The recent cotton loss at Newman, Ga., has brought up the old trouble of 
contribution of floating and specific policies. The specific men claim that the 
floaters should contribute, while the floating men claim that policies must first 
be exhausted. At the last annual meeting of the tariff association this ques- 
tion of floating policies was under consideration and the floater form was 
amended by striking out the clause—‘‘and this policy shall not apply to or 
cover any cotton which may at the time of loss be covered by any more speci- 
fic insurance,” this action seems to have been lost sight of by the companies 
interested in the loss as the old form was used, unchanged, instead of the 
amended one. A careful study of the form will show that floaters must con- 
tribute in the proportion that their policy bears to the cash value of the whole 
property covered by them. Some of the companies have paid total under 
their specific policies, but others who have considered it carefully refuse to 
settle except with contribution from the floating policies, This is a question 
that has long troubled underwriters, and it ought to be settted once and for- 
ever, as it now stands it invites inconsistency, and with some it depends on 
‘which leg the boot is on.” 

The local board will likely resume operations again pext week, since the 
Whitfield bill became a law all work of the board has been suspended and 
now agents begin to feel the need of it, especially in the matter of rates. Im- 
provements in risks have not been given the proper reductions nor have the 
necessary charges been made in some cases. All agents are afraid to change 
any rate for fear the tariff may be construed differently by some one else. 

Charles Q. Carnes, at one time special for the Continental, now of Duncan 
& Carnes here, will on next Tuesday morning, the 24th, marry Miss Tennill 
at the Baptist Church in this city. 

George H. Frost, secretary of the Mechanics and Traders, with special F, 
A. McCarroll. is visiting his agents throughout this and other States. 

The American Accident Company has appointed Edgar S, Freeman general 
agent for the State of Virginia, with headquarters at Richmond. Mr. Free- 
man was at one time of the firm of Oliver & Freeman of this city, general 
agents for Georgia. 

R. H. Plant has just returned from the home office of the New York Life. 
He says it will be perhaps two weeks before the examination is completed and 
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ready for publication, In the meantime Mr. Shannon has given out that the 
result will be quite flattering, nothing else was expected, hence no one is sur- 
prised though no doubt the companies’ enemies suffer a great disappointment. 
The business of the New York Life both here and in other sections has 
greatly increased during the past month. Mr. Plant will appoint and start 
out several new specials within a few weeks. 

General Agent Lowry of the Union Central reports business as good as 
ever and collections ‘‘ tip-top.” Junius, 

MAcon, GA., November 21. 











COMMUNICATIONS. 





THE INDUSTRIAL FIRE INSURANCE ASSOCIATION OF 
AMERICA. 


[To tHe Epiror or THE SPECTATOR, ] 


An Eastern broker forwarded us a policy in the Industrial Fire Insurance 
Association of the United States of America, and instead of delivering the 
policy to our customer, we placed his insurance elsewhere and proceeded to in 
vestigate the standing of the insurance company with the lengthy name, and 
we have learned some facts which we think will be of use to your journal. 
First—The secretary of the company claims that it was organized under the 
laws of West Virginia. Second—The policy contract does not name any city 
or town of West Virginia, or in any other State, as being the home of the 
pany. Third—The policy contract is not dated at any city whatsoever. 
Fourth—The only city that is mentioned upon the policy is as follows: 
‘* Washington Office, 1417 ‘G’ street.” This does not say that Washington 
1s the home office, neither does it say whether it means Washington, D. C., 
or the State of Washington upon the Pacific Coast. 

We presume that all genuine insurance companies are not ashamed to name 
upon their policy contracts the city or town in which the home office is 
located. 

The company reminds us of the Anglo American Insurance Company of 
notorious fame, which died a few years ago, after it had taken in abeut a 
quarter of a million dollars in premiums from the gullible American public. 

INDIANAPOLIS, November 16, BROKER. 





THE NEW YORK LIFE DEFAMER ABROAD. 
[To THE EpITor oF THE SPECTATOR. ] 


The New York Times must be pretty hard up for news in regard to Ameri- 
can life insurance companies, for they begin now to fill their columns with re- 
productions of articles which have appeared in foreign papers, and as these 
articles in the foreign papers are nothing but reproductions of scandalous at- 
tacks The Times has recently made on the New York Life, it seems ridicu 
ous, if not downright rascality, that The Times should dare to try to make 
their readers believe that the Euronean press cannot have their own opinion 
about American life insurance companies. 

In spite of the indescribably malicious behavior of The Times in the case 
of the New York Life, one would think that The Times as an American jour- 
nal would have the duty to protect American enterprises in Europe. But no; 
instead of doing that The Times allied themselves with the most bitter ene- 
mies of everything American, and in that way showed that every trace of 
decency and patriotism had disappeared out of the editorial staff. 

In their issues of October 17 and 23 they reproduce articles of ‘*‘ Schonher- 
ger’s Bérsen & Handels-Bericht,” and in their issue of October 27 an article 
out of the ‘‘ B, Israel's National-Econom.” This Ludwig Schonberger is 
one of the most violent enemies of everything American. He has for years 
attacked in his paper, ‘* Schonberger’s Handels & Bérsen-Bericht,” the Ameri- 
can life insurance companies in general and everything American, and he has 
been aided materially by the managers of the Austrian companies. 

In 1885 this Ludwig Schonberger wrote a pamphlet in which he most vio. 
lently attacked the Equitable of New York. The foreign companies pur- 
chased thousands of copies of this pamphlet and distributed them all over the 
country. The Austrian manager of the Equitable, Oscar Ritter von Stahl, 
wrote a pamphlet in reply, in which he stated in very plain language that Mr. 
Schonberger was a liar and forger ; that he, although knowing better, so mis- 
represented facts that the very truth turned intoaliein his mouth. Mr. 
Schonberger considered himself very much abused by Mr. von Stahl, and in 
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order to clear his character from the most severe accusations brought a suit 
for defamation of character against Mr. von Stahl, and Mr. von Stahl in his 
reply tothe Court repeated all his charges openly against Mr. Schonberger, 
and stated that he could prove every one to be true before the jury ; and such 
was the fact, for before the jury on February 22, 23 and 24, 1886, Mr. von 
Stahl proved all his charges to be true and consequently was unanimously 
acquitted, and Mr. Schonberger had to pay the expenses of the suit. Conse- 
quently, Mr. Schonberger was proved to be ‘‘ a liar and forger, a man who 
willingly misrepresented facts, and a man in whose mouth the very truth 
turned into a lie.” 

Mr. Schonberger has never fully recovered from this, and from the day that 
this suit was decided against him he has continued in the most violent manner 
to attack America in general, American life insurance companies and the Equi- 
table in particular. ‘The New York Times tries to strengthen its own posi- 
tion by quoting reproductions of their own articles as taken from the journals 
previously mentioned, which are the most bitter and violent haters of every- 
thing American, and in every issue try to impress upon the Austrian public 
that one cannot trust anything American as all Americans are swindlers, which 
is a slap in the face of every American citizen who has the least bit of patriot- 
ism left in him. 

These facts may not be known in America to those interested in insurance 
matters, but all this only illustrates the baseness of the behavior of The New 
York Times, which pretends to be an encourager of honest journalism. 

Paris, November 11. AN AMERICAN ABROAD. 








CASUALTY INSURANCE. 


—The Employers’ Liability Assurance Corporation of London will increase 
its capital £250,000. 

—The issuing of sugar bounty bonds has been a new feature of the business 
of several guarantee companies recently. 

—The Travelers will soon be able to occupy its remodeled offices in Hart- 
ford, which seem from the published descriptions to be very elegant. 

— Monday's papers contained a story of a girl who fell into a post-hole, se- 
verely hurt her knees, and then waited ten years to sue for damages, as she 
was a minor. : 

—The great stallion St. Blaise, who was recently sold in New York for 
$100,000, was insured by his new owner for $50,000, at a premium of $4000 
or eight per cent. 

—The Sun Life and Accident Company of Canada recently paid a claim 
of $1000 under an accident policy which had been in force less than five days 
when the holder was killed. 

—The Canadian Parliament will be asked by the Boiler Inspection and In- 
surance Company of Canada for permission to insure against loss of life or 
injury to persons or property caused by the use of machinery. 

—The Morning Advertiser of New York publishes a coupon in each issue 
entitling the heirs of the holder thereof to $500 should he die by accident 
during the twenty-four hours succeeding the issue of the paper. 

—Rush Warner, the Salt Lake City manager of the Equitable Life of New 
York, was the victim of a runaway a few days ago and was laid up. We pre- 
sume that he carried sufficient accident insurance to compensate him for his 
enforced idleness. 

—The accidental drowning of Samuel Lee has led to a suit for the recovery 
of the assurance on his life. It is claimed by the girl to whom he was en- 
gaged, and also by his brother. Although Lee was not married yet, he had 
bequeathed the money to his ‘‘ wife.” 

—A study of the Spanish laws seems to indicate that, according to the 
positive law of Spain, anyone who has been injured by a railway accident can 
oblige the company to indemnify him for the injury suffered. A railway 
accident insurance company could probably do good business in Spain. 

—The Mayor of New Haven, Conn., came near losing his head on Sunday 
last, and it was nut his official head, either. He went up in the elevator by 
himself tothe third story, and then started the elevator down, forgetting the 
automatic sliding door. He escaped with a few bruises and a bad fright. 

—A Frenchman employed in one of the Pennsylvania mines met death last 
week by an accident under circumstances which entitle him to a high place 
on the roll of heroes. A biast had been fired which set a pocket of gas on 
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fire. There was no immediate danger, but this hero thought the fire would 
spread and endanger the lives of 600 men. He at once took off his coat and 
started to beat out the fire. He succeeded, but before he could get back in 
his breast the roof fell in, crushing him to death. 


—W. W. Newsom of Dennison, Tex., is an old-time agent of the Trav- 
elers, having been in its employ some twelve years. He has now, however, 
transferred his allegiance to the Equitable Accident Company of Denver, and 
a large business is anticipated by that company from Texas in consequence. 

—The Preferred Mutual Accident Association is increasing its volume of 
business very rapidly, owing to the welcome which has been accorded to ‘‘ the 
new $10,000 combination policy.” Its insurance in force is now in excess of 
$150,000,000, while its payments to policyholders’ have passed the $300,000 
line. 


—Inspector General Dumont of the steamboat inspection service, says in 
his annual report that during the past year but six accidents to marine boilers 
or steam pipes occurred, whereby only fourteen lives were lost, notw‘thstand- 
ing 600,000,000 passengers were exposed to the possible chances of explosion. 
Upwards of 10,000 boilers in use on 7404 steam vessels were inspected. 

—Kismet, a famous English stallion who was sent over for exhibition at the 
recent horse show as well as for breeding purposes, died on the day of landing, 
from the effects of the sea voyage. He was insured by Lloyds of London for 
£1000, at a premium of fifteen guineas per cent. The importer also had 
secured a large amount of insurance upon the horse on this side of the ocean. 

—The Guarantee and Accident Lloyds Insurance of New York has filed a 
petition in the Supreme Court of Ohio, asking for a writ of mandamus to com- 
pel the Commissioner of Insurance to give the organization a license to do 
business in that State. It was refused some time ago because its rules did rot 
conform to the law, the organization being simply an agreement between in- 
dividuals and not a chartered company. 

—A Berlin dispatch says: ‘‘ The proposition of the Government to extend 
the system of invalid and accident insurance to prisons and reformatories 
meets with considerable opposition on the ground that there would be a temp- 
tation to prisoners to incur injuries in order to profit thereby. At present 
German prisons are comparatively free from serious accidents, but there is 
fear that with an inducement for accidents to happen there would be a change.” 


—The accidents reported during the past two weeks have been rather below 
the average, while no disasters involving heavy loss of life have occurred. 
Forty-one lives have been lost by accidents, and sixty persons have sustained 
more or less serious injuries. The railroads have killed fourteen and injured 
fifteen. Thirteen persons lost their lives by fire and two sustained injuries 
by the same agency. Six persons were injured by being run over in the 
streets and ten by runaways. Other causes of death and injury have been by 
cave-in, electric wires, drowning, suffocation, falls, explosion, fall of mate- 
rial, shooting, and one person died from the effects of a practical joke. 


—A very peculiar case in East Orange, N. J., is now being watched with a 
great deal of interest by medical men, and incidentally by the Fidelity and 
Casualty Company. In August, 1890, C. Ferdinand Schnitzpahn accidentally 
struck his head against a beam in a barn and was momentarily stunned. The 
same night he became unconscious and lay for some time in a precarious con- 
dition. When he recovered he was totally blind. He went about, however, 
with a great deal of confidence, and even went driving, handling the ‘*‘ rib- 
bons” himself, although, of course, someone was with him. A few weeks ago 
while driving, his horses ran away and the nervous shock to the blind man 
caused him to have convulsions. When he recovered a faint glimmer of light 
was detected by his left eye, and gradually the sight grew stronger in that eye, 
while the right remains totally blind. His physicians state that the sight may 
grow stronger, or may go entirely again and give him no hopes of being fully 
restored. The Fideity and Casualty are interested in the case be- 
cause when the accident occurfed it paid Schnitzpahn $10,000, being the face 
of his accident policy, for total blindness. If he recovers his sight now he 
would be indebted to the company $7500, the amount in excess of that which 
would have been paid him for a year’s disability. The company, however, 
does not expect to get its money back, inasmuch as the general belief is that 
Schnitzpahn will never recover his sight sufficiently to be of any real service to 
him. 











—The Sun Life Insurance Company of Louisville, Ky., has engaged the 
services of a competent actuary, and will, after January 1, 1892, transact an 
ordinary life business in addition to its successful industrial business. 
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NEWS OF THE WEEK. 





Meeting of the National Board. 


THE regular semi-annual meeting of the National Board of Fire Under- 
writers was held in this city last week, a goodly number of members being 
present. The proceedings were of a routine nature, reports of which were 
not desired. A committee appointed in accordance with the following resolu- 
tion adopted at the May session, made its report, as given below, which was 
unanimously adopted : 


Resolved—That a committee of three be appointed to prepare a written tes- 
timonial, addressed to the retiring President, Mr. D. A. Heald, expressing 
the thanks of the Board for the able, instructive and interesting address upon 
this twenty-fifth annual anniversary of the organization, and our appreciation 
of the ability and zeal which he has brought to the discharge of the duties of 
his office and of the valuable services he has rendered in many ways to the 
underwriting interests of the country during the ten years of his presidency. 


REPORT OF THE COMMITTEE. 


Daniel A. Heald bas been closely identified with the National Board of 
Fire Underwriters from the date of its organization to the present time. He 
was one of the committee of three appointed by the New York Board of Fire 
Underwriters at a meeting held on April 30, 1866, ** to confer with the fire 
insurance committee of the United States doing business outside of the city of 
New York in regard to matters pertaining to their general interests and mu- 
tual benefit as fire underwriters.” That conference led to the convention of 
July, 1866, which resulted in the crganization of the National Board of Fire 
Underwriters, At that convention Mr. Heald presented a plan for a perma- 
nent organization, and the preamble and constituticn drafted and repcrted by 
him as chairman of a special committee on the subject were adopted by the 
convention. The high rank already attained by him as an underwriter, and 
the confidence of his associates in his executive ability, are attested by the fact 
that he was chosen chairman of the first executive committee elected by the 
Board. Thus the important, exacting, and at that time pioneer work con- 
nected with the operations of the first and only association of fire underwrit- 
ers coextensive in its jurisdiction with the fimits of the country devolved 
mainly upon him while in that office. How well that work was directed is 
shown by the printed records of the Board during the three years of his chair- 
manship, when for the first time local s ot Fire Underwriters were or- 
ganized and tariffs of rates were adopted generally throughout the country, 
while correct and conservative methods of underwriting received an impetus, 
the influence of which has been felt in all of the succeeding years. Mr. Heald’s 
reports during that period, like his subsequent addresses as President of the 
Board, are models in insurance literature, not resting merely with a statement 
of work done, but embracing within them a consideration of all topics vital or 
important at the time to the members of the organization. 

Re-elected chairman for the fourth year in 1869, he declined to accept, but 
continued as one of the executive committee to be active in the councils of the 
Board, and his voice gave forth no uncertain note when, in 1871 and 1872, 
the organization addressed itself to the great task of bringing about such an 
advance in rates of premium and such reforms in practice as were necessary 
to enable surviving companies to meet the unprecedented losses of those years. 

In 1873 Mr. Heald drafted and submitted a plan, which was adopted by 
the Board, to raise a fund of $100,000 for the detection, conviction and pun- 
ishment of incendiaries. The fund was at once subscribed, and the legal care 
with which its provisions were drawn is evinced by the fact that although 
nearly one million dollars in rewards throughout the States have been offered 
and thousands of dollars paid, the Board has not been involved in a single 
case of litigation resulting from the administration of the fund, nor has any 
serious complaint been lodged of dissati»faction with its operation. 

Mr. Heald’s education and training in the legal profession also enabled him 
to render services of great value to the business during the five years from 
1875 to 1880, while chairman of the standing committee on legislation and 
taxation, when he gave freely of his talent and experience as a lawyer for 
the benefit of all. 

The annual tabulations of the results of the business of fire underwriting in 
the United States were begun by Mr. Heald in 1868 when chairman of the 
executive committee, and, having | een thereafter continued from year to year, 
they again received his special attention as president, when he perfected and 
extended them until they have reached the degree of completeness in which 
they may now be found in the printed annual proceedings. 

In 1879 Mr. Heald was again chosen chairman of the executive committee, 
which office he resigned on being elected president of the Board in the follow- 
ing year. He was unanimously re-elected president each successive year till 
1891, thus serving ten full terms, when he absolutely refused to permit his 
name to be considered again in connection with the office. Those ten years 
of service as president of the Board were marked by a series of annual ad- 
dresses, which will be studied so long as property continues to be protected by 
the fire insurance policy. 

While thus emphasizing the value of his services in behalf of this Board, 
and for the beneft of American fire underwriting, there will be coupled with 
that thought in the minds of his contemporaries a recognition of the worth of 
his character asa man, His career as an anderwriter, his force and skill as a 
debater, and his strength and grace as a writer may well find a fitting mention 
in the records of an organization so often served by his voice and pen; but 
beyond this we, his associates, desire to express our personal regard for the 


man whose social and private, as well as business life, reveals so many quali- 
ties worthy of emulation. 
The integrity, rare ability and single-minded devotion manifested by him in 
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the vocation of his choice has done much to raise that calling to a becoming 
standard of excellence, and the concluding words in his scholarly address be- 
fore the Northwestern Association in 1880 will reward a perusal now, and in- 
dicate the high level assigned by him to ‘* Fire Underwriting as a Profession.” 
Retter than any thought of ours will they-close this tribute: ‘‘ Let us then 
enshrine in our hearts a true love of our profession ; and, above all, incor- 
porate into our mental and intellectual character that true ‘sense of fidelity and 
duty which the world has ever recognized as the key that opens the way to 
honor and success.” 
Signed, Gero. L. CHASE, Chairman, 
E. A. WALTON, ) , 
Gro. P. SHELDON, f Committee. 





The Mutual Life Limits Its Business for 1892. 
THE following circular letter appears this week in the weekly statement 
issued by the Mutual Life Insurance Company : 


To the Agents and Representatives of the Mutual Life Insurance Company of 
New York: 

GENTLEMEN—-The approaching close of the fiscal year of the company 
affords to the management a fitting opportunity of communicating to you the 
conclusions which have been arrived at for the transaction of agency business 
during the year 1892, and we adopt this medium as the most speedy and 
effectual means of securing your attention. During the past seven years the 
growth of the company has been as follows : 








Payments | 











Risks | Risks 7 | 
YEAR. asomed. a ———— Receipts. | Assets. Surplus. 
son | 
ie BRS ‘ s | ¢ | gs 
1884 ---... 34,681,420 | 351,789,285 |13,923,062| 19,095,318 103,876,179 | 4,743,771 
1890 ...... 160,985,986 | 638,226,865 116,973,200 34,978,779 147,154,962 | 9.981,233 





| 





Incre ise... .| 126,304,566 , 286,437,580 3,050,138 | 15,883,461 43.278,782 | 5,237,462 
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The experience of this septenate has demonstrated the fact that a large, 
successful and carefully selected business may be secured without departure 
from recognized canons of conservative management or deviation trom the 
high standard of business integrity which it has been the effort of tae Mutual 
Life Insurance Company to establish and maintain. 

Free and open competition has built up the whole fabric of modern trade 
and industry. The same principle is eminently illustrated by the history of 
life insurance. In its present form life insurance has been built up entirely 
within the memory of men now living. It has become one of the most charac- 
teristic features of the social world. Its rapid progress and its present great- 
ness are hailed by all rational economists, as a strong proof that the great 
accumulation of wealth in the present generation has been-accompanied by an 
equally important growth of social and economic virtues, The education of 
the public mind to the practice of life insurance is an achievement which 
could not have been accomplished in any other way so effectually as by the 
free competition of insurance companies with one another. There is no con- 
ceivable device which could in so short a time have educated the community 
to making, well nigh universally, this provision for the future, as the organ- 
ization and equipment of armies of agents who, as a professional work, have 
seconded and carried out the plans of the managers of the companies, and 
impressed upon millions of individual minds its necessity and its duty. 

It is conceded that a large volume of business is of immense value to an 
insurance company, and yet while there is no reason to believe that the com- 
panies which stand highest in public confidence have as yet paid more for 
their business than is justified by its ultimate value to the aggregate body of 
policyholders constituting the companies, it is neverth less true that during 
a period of active competition in a field which though immense is still limited, 
there is a constant tendency to increase the amount paid to secure such 
business. 

It has been proposed to regulate competition by a combination among all 
the companies concerned. It has been proposed that each company shall 
bind itself not to pay more than an agreed rate of commission; not, under 
any circumstances, to bid for the employment of agents who are in the service 
of other companies ; not to tolerate in its employ any agent who is guilty of 
granting a rebate of part of the premium. It seems needless to discuss in de- 
tail the possibility or the propriety of each one of the many proposed forms of 
combined action. It does not seem that any one of them is practicable so 
long as that freedom of competition is preserved which is the essential life of 
this or any other business, nor so long as each company preserves the inde- 

endence which is contemplated in its charter ; but by a voluntary limitation 
by the companies themselves of the amount of business which each of them 
will transact excessive competition and undue cost of business may be checked. 
Each one of the more important companies is now transacting an amount of 
business which, to be properly cared for, requires the best energies, judgment 
and intelligence which it can command for many years to come. Until within 
a very few years no life insurance company has ever assumed in any one year 
valid and trustworthy contracts for the future payment of $100,000,000. At 

the present time each of several companies assumes annually contracts aggre- 
gating even larger amounts. There could be no reasonable complaint that 
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the facilities for life insurance and.for its healthy growth would not be ainple 
if each of the leading companies engaged in the business should assume new 
risks each year to the amount of $100,000,000, and no more. Such a limita- 
tion would remove all motive for carrying competition beyond the degree 
which is advantageous to the business. Each of the larger companies can 
readily maintain its business at this figure, without unreasonable exertion, 
without the payment of excessive commissions and without attempting to de- 
prive any other company of the services of valuable agents. The direction 
which competition would then assume, and in which all the surplus energy of 
each company would be applied, would be in the selection of risks, the secu- 
rity and productiveness of investments, the economy of administration, and 
the consequent achievement of substantial success in financial results. 

At the close of 1890, a decided step in the direction of limiting expenses 
was taken by this company with the general co-operation of its agents in all 
sections. As a consequence we are glad to believe that they have generally 
withstood the temptation to resort to questionable methods of obtaining busi- 
ness urged upon them by excessive and some times unfair competition, and 
that devices not sanctioned by sound principle have found no lodgment in the 
general administration of the company. The Mutual Life Insurance Com- 
pany of New York is impressed with the belief that the practice which it has 
never sanctioned, of nominally writing great volumes of insurance for the pur- 
pose of securing a fallacious popularity, does not accord with the conservative 
business system upon which the company was founded nearly fifty years ago, 
and which its managers have always endeavored to pursue. To eliminate this 
factor from the cemparative statements of the coming year, the management 
announces to all this company’s agents, representatives and policyholders, 
that at the close of 1891 it will publish as its new business only the number 
and amount of policies actually issued and paid for in the accounts of the 
year. The business which has been placed upon the books during the past 
years in its amount and by its permanency has fulfilled all expectations and it 
is therefore further announced that during the year 1892 the company will 
voluntarily limit the amount of new business to be assumed to the sum of 
$100,000,000. The company’s business will be continued on strictly conser- 
vative plans, maintaining the integrity of its present agency force, avoiding 
false methods and declining to engage in unhealthy competition and it will 
limit itself to placing upon its books a safely increasing volume of carefully 
selected and enduring life insurance not to exceed the amount stated. Very 
respectfully, RICHARD A. McCurpy, President. 
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—The Atlas of London has been admitted to Minnesota. 

—Rates at Alton, Ill., have been reduced fifteen per cent. 

—Liquor dealers of Illinois talk of starting an insurance company. 

—The Jefferson Farmers Fire of Jefferson, Me., will soon incorporate. 

—Geo. E, Shepard has begun an insurance business at Saranac Lake, N. Y. 

—T. Y. Brown has resigned the New York agency of the St. Paul German. 

—The Bay State League of Boston, having about 22,000 members, has 
expired. 

—The Alliance Mutual Benefit Society of Kansas has decided to quit 
business, 

—At present the insurance carried upon World’s Fair buildings aggregates 
$651,608. 

—The Enterprise of Cincinnati is mentioned as a possible candidate for re- 
insurance. 

—Commissioner Luper of Pennsylvania has adopted a standard form of 
perpetual policy. 

—The annual meeting of the Canadian Fire Underwriters Association was 
held in Montreal last week. 

—S. G. Elliott & Co. of Bradford, Pa., are succeeded in business by Ed 
McIntyre and Eugene Lewis. * 

—Frederick Heiss, a Cleveland insurance agent, is under arrest for obtaining 
money under “false pretenses. 

—Richard C. Sessenger has been appointed receiver of the Hudson River 
F. and M. of Jersey City, N. J. 

—Members of the Cincinnati Furniture Exchange contemplate forming @ 
mutual fire insurance company. 

—In the quarter ending November 15 Superintendent Kinder of Ohio col- 
lected fees amounting to $2307. 

—D. B. Ackley of Newport, N..Y., grand deputy commander of the 
People’s Five Year Benefit Order, was last week arrested on complaint of D, 
H. Rasbach, a New York Life agent, for soliciting without a license. Ackley 
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will sue Rasbach for $10,000 damages for alleged libel and fraudulent use of 
the mail. 

—The new Key City Fire of Dubuque began business on the 14th inst., the 
first policy being issued to the city. 

—Two members of a Kingston (N. Y.) hose are under arrest, charged with 


arson. One of them has confessed. 


—-The office of J. W. Fowler, a Brooklyn insurance agent, has been twice 
visited by burglars within a short time. 

—The directors of the Detroit Manufacturers Mutual have decided to con- 
tinue the life business of the company. 


—Dissatisfied certificateholders of the United Order of the Golden Lion of 
Boston have attached the funds of the order. 


—Miss Mabel Fuller, daughter of Ransom B. Fuller, president of the 
Boston Marine, was married last week to E. E. Blodgett. 


—Two Chicago boys, aged respectively eight and five years, have been 
playing firebug. They enjoyed seeing the engines at work. 


—Thomas J. Wood, Jr., and Dr. James Orr of Dallas, Tex., applied for 
a $10,000 policy on the life of a dying man and were arrested. 


—Boston police authorities succeeded in procuring the extradition from 
New York of ex-Agent King, charged with swindling a life insurance company. 


—We are indebted to Inspector of Insurance J. Howard Hunter of Ontario 
for copies of his reports for the years ending December 31, 1887, 1888 and 
1889. 

—John K. Vincent, an agent for the Mutual Life of Kentucky, left Terre 


Haute, Ind., after issuing worthless checks, and has not since been heard 
from. 


—The Standard of Eureka, Cal., is clamoring for a reduction of rates at 
that place. The town now has hydrants at the corners of important business 
blocks. 


—Geo. H. Lake has resigned the secretaryship of the Sun Life of Louis- 
ville, and the duties of that office will be assumed by Vice-President M. W. 
Adams. 


—Christian Hartman succeeds J. Geyer, resigned, as inspector of the 
Omaha board. It is stated that the opposition to the latter caused the recent 
troubles at Omaha. 


—Simeon Toby of New Orleans is in receipt of a letter, signed by all of 
the local underwriters, expressive of their regret that he has resigned the office 
of Assistant Secretary of State. 


—French actuaries are now busy drawing up new premium rates on the 
basis of the recently published mortality tables. Three percent will probably 
be the rate of interest assumed. 


—C. F. Simonson of Winona will take the place of J. K. Murphy, who 
retires from the Chicago firm of Murphy & Schieble. The new firm will be 
known as Schieble & Simonson. 

—One hundred thousand dollars of the authorized capital of $500,000 of 
the Tacoma Insurance Company of Tacoma is stated to be paid up. The 
company’s liabilities are only $441. 


—Edward Randall Wright, a life agent connected with the Brooklyn office 
of the Equitable Life, committed suicide on Sunday last. 


He appeared to 
have been suffering from religious mania. 


—Superintendent Pierce will allow the use in New York of the ‘‘ Standard 


Policy of the States of New York and Pennsylvania,” as promulgated by Com. 
missioner Luper of the latter-named State. 

—The saints were not propitious last week, St. Louis and St. Paul each 
inflicting a loss of $700,000 on the insurance companies. The property losses 
were somewhat in excess of those amounts. 


—Superintendcnt McBride of Kansas threatens to revoke the licenses of 
companies authorized to do business in that State if they allow their Kansas 
City, Mo., agents to write on Kansas risks. 


—The St. Paul German has amended its articles of incorporation, increas- 
ing its capital stock to $590,000. It is stated that $100,000 will be added to 
the surplus, presumably by selling the new stock at 150 per cent. 


—S. P. Smith, treasurer of the Order of the Rising Sun of Lowell, loaned 
$50,000 of the Order’s funds for one day to certain men who were negotiating 
to purchase the Order of the Fraternal Circle. This money was deposited 
with the State Treasurer, who then refused to recognize the depositors as 





THE SPECTATOR. 





283 


legal officers of the latter order, but kept the money. This put Mr: Smith 
in a hole, so he took $30,000 more and disappeared. It is understood that he 
will return if the matter can be satisfactorily arranged. 


—-The Franklin county, Vt., board of underwriters has elected officers 
as follows: President, H. H. Farnsworth; secretary and treasurer, H. A. 
Burt, Jr.; rating committee, Messrs. Tenney, D. W. Steele and A. C. Steb- 
bins. 

—When the suit of Byram & Sullivan of Indianapolis against the Altna 
Fire was decided in favor of the plaintiff, it was thought that the matter was 
settled, but Judge Woods has ordered that a case against one of the other 
companies shall be tried. se 

—On January 1, 1892, Charles H. Whitcomb of the Manchester, N. H., 
firm of W. H. S. Whitcomb & Co., will become general agent for Vermont 
of the Equitable Life. It is probable that W. H. S. Whitcomb will go to 
Australia in the interest of the same society. 

—Mortgages recorded in New York county during the past week to insur- 
ance companies amount to $366,050, divided as follows: Mutual Life, 
$220,000; Title Guarantee and Trust, $72,750; New York Life, $60,000 ; 
Lawyers Title, $8000 ; Metropolitan Life, $5300. 


—The New Era Equitable Association, a New Hampshire-Maryland en- 
dowment concern, has been enjoined against paying out any money or dis- 
posing of its assets, Making illegal assessments and refusing to pay matured 
certificates are its sins of omission and commission. 

—lInsurance Solicitor—‘‘ Well, doctor, have you examined this new client?” 
Doctor—‘‘ I hadn’t thought it necessary. You see I’ve been treating him for 
the last seven years.” I. S.—‘*That’s enough, doctor. If he survived that he 
must be a man of wonderful vitality.” —Boston Courier. 


—To the extent that undesirable risks are accepted as a matter of ‘‘ accom- 
modation,” to that extent are incorrect business principles practiced and the 
owners of desirable properties imposed upon. Such unjust taxation naturally 
leads to the best business being driven into other channels.— W. H. Frasier. 


—Fire losses in Philadelphia for 1890 and 1891 have been as follows: First 
nine months of 1890 (complete figures), $1,140,048; first nine months of 
1891 (conplete figures), $2,098,275 ; for twelve months of 1890 (complete 
figures), $1,442,943 ; for 1891 to date (October and November estimated), 
$2,700,000. 

—William A. Kiel, formerly secretary of Liberty Lodge No. 567 of the 
Knights and Ladies of Honor, was arrested in Boston on request of the New 
York authorities, and thereupon shot himself. He received a check for $1000 
from the supreme lodge in payment of a death benefit and forged the bene- 
ficiary’s endorsement. 

—The Chicago Life Insurance Company, which was incorporated early in 
the current year with a capital of $200,000, has joined its fortunes with the 
North American Life Assurance Company of the same city, which was 
incorporated last week with a capital of $500,000. The Chicago Life had not 
transacted any business, 

—wWilliam H. Hart has resigned his position as a director and president of 
the Vermont Life Insurance Company, to take effect the first of December. 
John H. Robinson, formerly connected with the Michigan Mutual Life as 
general agent, has been unanimously elected vice-president and managing 
director of the company. 

—The stockholders of the West Coast of Tacoma will probably contribute 
sufficient money to avoid expensive litigation in the settlement of the com- 
J. A. Kemp, the president, has gone to Sioux City, Ia., 
It is said that he will return 


pany’s affa'rs. 
ostensibly to attend to some business matters. 
to Tacoma when wanted. 

—D. W. Holt of Phillipsburg, Pa., who collected $120,000 of insurance on 
his burned stock of lumber, is being sued by seventeen insurance companies 
to recover amounts paid him. These suits are based on the confession of A. 
V. Carpenter, an employee of the defendant, that he set fire to the property 
at the instigation of Holt. 

—The Armstrong trio had insurance on the Famous Shoe and Clothing 
Company's stock at St. Louis as follows : Mutual Fire of New York, $70,000 ; 
Fire Association, New York, $30,000; Armstrong, New York, $20,000. 
On the day following the fire P. B. Armstrong telegraphed the company to 
draw for $50,000 on account if it so desired. 


—An association of life assurance agents of Alabama and Tennessee has 
It is called the Life Underwriters Association of Tennessee 
Officers were elected as follows: President, Thomas Peters ; 


been formed. 
and Alabama 
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first vice-president, J. W. Jackson ; second vice-president, John B. Pierce ; 
secretary, C. V. Lecrow; treasurer, L. D. Drewry; executive committee, 
Daniel Duff, Robin Jones, C. J. McCary and Biscoe Hindman. 
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—William Valentine, secretary of the reinsured Park Fire of New York 
will succeed C. E. W. Chambers, resigned, as secretary of the Globe of, 
New York on or about December 1. 


—Ed. P. Ackerman, who has lately had charge of the insurance department 
of The American Dairyman, and who formerly edited Our Society Journal, 
has accepted the position of editor of The Echo of Philadelphia. 


—The Underwriters Associgfions of New York State and the Middle 
Department are petitioned to raise rates on farm buildings, and to add, for 
each additional year, seventy-five per cent of the one-year rate. The last 
named association has appointed a committee to investigate unprofitable 
classes of hazards with a view to rerating them. 


—A dispatch from Albany announces the incorporation of the Industrial 
Life Insurance Company of New York. Its business will be to carry ona 
general insurance agency and brokerage business. The capital stock is 
$100,000. John R. Sulzer, Osbora Congleton, N. H. Brunello, Ella H. 
Fowler and Sarah J. Moore are the directors of the company. 


—The eighth annual meeting of the Philadelphia Fire Underwriters Asso- 
ciation was held last week, The officers elected were: George E. Wagner, 
president ; Robert B. Beath, vice-president ; Samuel D. Hawley, treasurer. 
Executive committe—Atwood Smith, Charles Platt, Jr., Louis C. Madeira, 
Jr., George G. Crowell, Samuel D. Hawley, Tattnall Paulding, E. C. Irvin, 
George Wood and Charles S. Hollinshead. 


—A dispatch from Chicago said that Attorney-General Hunt had filed peti- 
tions to wind up and dissolve the Chicago Mutual Life Benefit Association 
and the North American Mutual Benefit Association on the ground that they 
have been conducting their business in a fraudulent manner, and chiefly to 
pay the salaries of their officers. The Chicago Mutual has unpaid losses of 
$123,063 ; the North American has liabilities of $78,711 and assets of 
$18,016, 


—Following are recent prices at which insurance stocks (fire, if not other- 
wise stated) have been sold or quoted: At New York (sales)—Globe, 75 ; 
Empire City, 82; Lawyers Title, 157. At Philadelphia (sales)—Insurance 
Company of North America, 263% and 2634. At Hartford (sales)—Phcenix, 
195; (quotations)—EZtna, 251 to 255 ; Hartford, 330 bid; Phoenix, 194 to 
196 ; Connecticut, 126% to 132; National, 139 bid; Orient, 92%4 to 95; 
Hartford Steam Boiler, 961% to 101; Atna Life, 215 bid ; Connecticut Gen- 
eral Life, 125 bid ; Hartford Life and Annuity, 110 bid; Travelers, 255 to 
285. At Boston (sales)\—Mercantile Fire and Marine, 90%; Massachusetts 
Mutual Fire, 98%. At Toronto. (sales)}—British America, 98% ; Western, 
146%. At Baltimore (quotations)—Associated Firemens, 6% to 7; Fire- 
mens, 17% asked ; Howard, 7 asked; Maryland, 4 bid. At New Orleans 
(quotations)—Germania, 128 to 142% ; Hibernia, 75 asked; Home, 106% to 
112; Lafayette, 77 bid; Merchants Mutual, 50 asked; Mechanics and 
Traders, 120 to 127; New Orleans Insurance Association, 29 asked ; New 
Orleans Insurance Company, 75 asked ; Sun Mutual, 120 to 128 ; Teutonia, 
140 bid. 


—Secretary H. M. Stevens of the Agricultural of Watertown has sent a 
circular to the agents of the company writing farm risks, in which he says: 
‘*Not many years since, underwriters believed that farm property was the 
safest and best of risks. On this wrong impression, rates were established 
and are still maintained, which the experience of all companies proves to be 
inadequate. Nevertheless, it does not seem likely that rates can be materially 
advanced. Believing, however, that all farm risks are not equally hazardous, 
and that the best can be profitably written at present rates, we are prepared 
to continue to write your farm business, if you will inspect and select it on 
the following suggestions: Note, please, that a close relation exists between 
the hazard of a risk and the habits of its occupants. A family generally care- 
less and shiftless is certain to take few precautions with its smoking, its 
matches, its stoves, pipes and chimneys, its ashes, its lamps or its lanterns 
A family of prudent, thrifty and painstaking people will, so far as it knows 
how, be characteristically cautious with these same hazards. If you will write 
for us only these latter risks, we are at your disposal for this business. If you 
desire to write both sorts we must refuse to help you out, knowing our average 
will be alosing business, Farm property is an open book in which to read 
character, if one will only take the trouble to look for it. Read it by this in- 
terpretation ; Let the home sentiment be the guiding idea. No one believes 
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that Payne, when he wrote the immortal ballad ‘ Home, Sweet Home,’ had 
in view a tumble-down, unpainted, unplastered building on an open lot in the 
country, the front yard littered with chips and green wood of sled length ; 
dogs and hens, pigs and dirty children sauntering around and in the house, in 
which is barely furniture enough to distinguish it—about the only distinguish 
ing feature—from the barn and sty adjoining. ‘ Humble’ as his idea of home 
might be, it did not include the abodes of the ‘ ne’er do wells.’ And when 
we now request ‘Home’ risks only, we do not include such homes. The 
lowest class of -buildings that we care to write must fairly fulfill the senti- 
mental idea we all have of what makes a ‘home, be it ever so humble,’ Let 
the dwelling be good enough to afford ample protection from all the changes 
of climate. Let it be built on a good stone foundation laid in mortar. 
the chimneys be good, brick or stone. Let the walls and ceilings be thoroughly 
plastered or ceiled. Let the doors be paneled and the glass in the windows 
well puttied, and both suitably set in casings. Let the roof be shingled and 
in good cgndition. Let the furniture in the house be ample enough, and of 
such quality as will make the family comfortable. Let there be rooms enough 
to secure a reasonable amount of privacy to the different ages and sexes, 
There should be a parlor or spare room, and evidences of an effort to be 
civilized. Let there be a vegetable garden indicating a desire for a good 
table, and if there are shade and fruit trees and flowers the home idea will be 
still further developed. Let the outbuildings and their surroundings show 
the care one would expect in the careful farmer. 
be hung, the farm tools in fair condition, 
to indicate care. A decent, clean privy isa valuable pointer as to the charac- 
ter of the family. To sum it all up, insure only those people who keep their 
places and buildings, inside and outside, ‘slicked up,’ as the farmers them- 
selves express it. Ifthe ratio of losses cannot be reduced, we will be com- 
pelled to discontinue farm business, or raise our rates. 
depends upon the good faith of the agents.” 


Let 


The doors on them should 
One little matter goes a long way 


And this experiment 


AUTOMATIC SPRINKLER NOTES. 


—An unaccountable incident of the past week was the opening of sprinklers in 
the building No. 118 and 120 Wooster street. New York, occupied by Oxley, Gid- 
dings & Enos, L. Langfield and S Shoenfeld & Co. There is not known to have 
been any fire in the building. About 3000 gallons of water was distributed, caus- 
ing a loss of $5000. 


—The following is a copy of a letter lately received by the Walworth Manufact- 
uring Company: 

GENTLEMEN—On the afternoon of the 5th inst., fire broke out in the finishing 
room of our factory, in the stock corner, where all the materials in the room are 
stored, incluiing supplies of turpentine, stain, shellac, varnish, oils, etc., and in 
less than half a minute was burning furiously among these materials, the flames 
burst'ng through the window, making it appear to parties outside that the factory 
must be destroyed. It is estimated that in less than a minute the nearest sprinkler 
opened, playing a deluge of water on the ceiling and side walls, and preventing 
the fire from spreading. The fire was confined to this part of the room, but burned 
some twenty minutes before it was finally extinguished. The fire department was 
called out, but we did not require their services; the sprinkler did the business. 
While the water did not put out the fire, it prevented it from spreading, but as it 
was a varnish and oil fire, it was necessary to smother the flames with wet burlaps 
before we could get the best of it. As soon as we had enough of the water, a new 
link was put on the head without turning the water off, and the equipment was 
then in complete order again. We consider that it saved us from a disastrous fire. 
Yours very truly, Jamestown I.ounge Company. 


AGENCY APPOINTMENTS. 
—L. F. Runck, agent for the Buffalo German of Cincinnati. 
—D. W. Bennett, agent for the Peoples of Manchester, at Boston. 
—Frank Dumar, agent for the Germania Life, at Worcester, Mass 
—Stearns B-os., agents for the Teutonia of New Orleans, at Boston. 
—Christopher Henderson, agent for the Hartford Fire, at Toronto, Ont. 
—W. A. Simpson & Son, agents for the Broadway of New York, at Philadelphia. 
—D. S. Munger & Co., agents for the Prussian National of Stettin, at Chicago. 


—Worthington & Evarts, agents for the United Firemens of Philadelphia, at 
Minneapolis. 

—John Dockery & Co., agents for the Pacific Mutual Life, accident department, 
at Waco, Tex. 

—Starkweather & Shepley, agents for the Spring Garden of Philadelphia, at 
Providence, R. I. ' 

—P. Moses & Co., New Orleans, general agents for Louisiana, for the New 
York Plate Glass. a 


—Harry Young, special agent for the St, Paul Fire and Marine for five Southern 
States, headquarters at Atlanta, Ga, 
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Arkansas and West Tennessee. Gilbert D. Raine & Co., General Agents, Memphis, 
Tenn., will give one or two first class specials ** Top contracts”’ if application is made at once. 
This section is particularly prosperous this season. 










ANTED—GENERAL AND SPECIAL AGENTS 


The Union Central Life Insurance Company desires to employ a few more generai 
and special agents. To the right men, who can show good records, liberal contracts wiil be 
granted. 

The Life-Rate Endouwmeut Policy, non-forfeitable and incontestable as issued by 
the Union Central, combines protection with investment at ordinary life rates, and is very 
popular and easy to work, as shown by the rapidly increasing busi of the c y. 
The amount of new insurance written since 1881 has increased over 550 per cent. Its 
interest rate has been the highest and its death rate the lowest, continuously, of any com- 
pany in the United States. Correspondence solicited. Address 

JOHN M. PATTISON, Vice-President, Cincinnat:, O 

























Yr 





ANTED.—ORGANIZERS FOR A FRATERNAL 
Insurance Order, covering both Life and Accident. 

Twenty Grand Divisions, open for long and paying Contracts for acceptable parties. 
Local organizers wanted in every city and town in the United States and Canada, Plan 
attractive, insurance reliable. 

Address (including personal reference), 


O. CORWIN SABIN, Sir Knight the Recorder, 
1420 New York Avenue, N. W., Washington, D. C. 





HOMAS L. ALFRIEND, 


MANAGER WASHINGTON LIFE INSURANCE COMPANY, 
OF NEW YORK, 









For Department of the Virginias and North Carolina, Richmond, Va. 
Agents wanted at all points in the above territory. Good contracts to men who are 
willing to work. 





ANTED.—SPECIAL, LOCAL AND DISTRICT 


Agents in Georgia, for the old Poazn1x Mutuat Lire, of Hartford, Conn, Most 


atiractive forms ever issued. Annual cash paid-up loan values and e ded i 


e 





ANTED, BY THE CONNECTICUT GENERAL 

Life Insurance Company of Hartford, Conn., as District Agents, energetic, reli 

able men, who can and will personally secure application for insurance. Address, with 
reference and experience (if any), the COMPANY, at Hartford, Conn. 


















ANTED.—GOOD ACTIVE, RESPONSIBLE 

Agents in Iowa, South Dakota and Northern Nebraska, to write Insurance for 

the Old Reliable New York Life Insurance Company. It will be to your interest to learn 

the Commissions paid to Agents before contracting with any other company. To the righ; 

men who can show good business records, liberal contracts will be granted, Splendid 
territory yet unoccupied, Call upon or address 

GILBERT A. SMITH, Manager, 
Room 16, Peavey Grand, Sioux City, Iowa. 





THE BEST SELLING LIFE INSURANCE CONTRACT 


——Is THE-—— 


DIVIDEND ENDOWMENT POLICY 


——OF THE-—— 


Home Life Insurance Co. of New York. 


No. 254 BROADWAY. 


CHAS. A. TOWNSEND, President. GEORGE E., IDE, Secretary. 
GEO. H. RIPLEY, Vice-President. WM. A. MARSHALL, Actuary. 





It is from date of issue entirely unrestricted as to residence or travel and 
after two years absolutely jndisputable. 


For an agency, apply to 
W. A. NEWELL, General Manager, Western Dept., 
Homer INSURANCE BuILDING, CHICAGO, 





LORIAN & MORRISON, ATLANTA, GA. 


Managers the Southeastern Department of the Germania Lire or New York, 
embracing Virginia, Tennessee, Georgia and Alabama. 





Good agents wanted at once, Good contracts and territory given, Address as above. 





written in face policy. Easy to write. Want only pushing men, reference required. 
CHAS. S. ARNALL, General Agent, 


ATLANTA, GEORGIA, 


- S. LOWRY, MANAGER THE UNION CENTRAL 


Life Insurance Co. at Macon, Georgia, for the Department of Central, Southern 





















and Eastern Georgia, Central and Southern Alabama, and the State of South Carolina, will 
give a half dozen First-class Special Agents ‘‘ Top Contracts.’’ Good Territory still open 


for General Agents of ability. 





H. PLANT, GENERAL AGENT THE NEW YORK 


Life Insurance Company at Macon, Georgia, for the Department of Georgia, 





Florida and East Tennessee. Good Contracts and Good Territory for First-class Specials. 





HE IOWA STATE AGENCY OF THE MUTUAL 
BENEFIT LIFE INSURANCE COMPANY 
desire to contract for a Superintendent of Agencies; also a few good men to occupy 
districts in the State. Correspondence with reliable men solicited. 
STANHOPE FLEMING, State Agent, 


Des Moines, Iowa. 


To Successful Workers in Life Insurance on the Pacific Coast. 



















An old Eastern Company of the highest rank seeks 
an efficient Manager and Special to work together in 
the State of California with headquarters at San Fran- 
cisco. 

For persons with a record of success this is an 
exceptional opportunity to secure an independent 
position with a handsome guaranteed income. 


Address K. F. H., 
Care of “The Spectator,” 
P. O. Box 1117, New York. 






















LArcEst AssETS, LARGEST INCOME AND LARGES% 
RESERVE OF ANY PLATE GLASS INSURANCE 


COMPANY IN THE WORLD. 





THE SPECTATOR. 





fH hursday, 














Prominent Agents and Brokers. 











EHM & VAN DEINSE, INSURANCE AGENTS 
and Brokers, Indianapolis, Ind. Insurance effected in any part of the United 
Correspondence solicited. 


T. WOOD, INSURANCE AGENT AND BROKER, 
e 9 /Mack Block, Milwaukee, Wisconsin. Ample facilities for placing surplus lines ia 
responsible companies. Correspondence solicited. 


INSURANCE BROKER, 
NEW YORK. 





States, 












OHN I. COVINGTON, 
45 BROADWAY, - - - - = - 


E. LOWE, 66 PINE STREET, NEW YORK. 
e Established 1875, Contracts for Sprinkler Equipments. Lowest current rates 
Correspondence with owners of mill property solicited. 


; Metropolitan Insurance Agency, 
67 Liberty Street, New York. 








J. M. LEWIS, Proprietor. 
GENERAL AGENTS 
NORTH PACIFIC INSURANCE COMPANY 
OF TACOMA, WASHINGTON, 
CASH CAPITAL, $200,000, SURPLUS, $18,000. 
First-Class Insurance Effected with Stock Companies, at current rates. 


LICENSED BY THE NEW YORK INSURANCE DEPARTMENT. 


Adjustment of Fire Losses on behalf of Insurance Companies given personal 


attention. i 








M. DOWNING, 


INSURANCE BROKER, 
PLACING SURPLUS LINES EXCLUSIVELY. 
297 BULLITT BUILDING, PHILADELPHIA. 


CORRESPONDENCE SOLICITED WITH RESPONSIBLE AGENTS 
EVERYWHERE. 





OBERT SEDGWICK, 
GENERAL INSURANCE AGENT AND BROKER, 
Agent of Liverpool and London and Globe Ins. Co. 


45 WILLIAM STREET, ~ - - NEw YorK. 
MARINE AND FIRE INSURANCE ON YACHTS A SPECIALTY. 





m P ROHIBITED RISKS.” 


S. S. LINDSEY & CO., 520 Walnut Street, PHrLtapELpHta. 





E. HATCHER & CO., STAUNTON, VA., 
4 GENERAL INSURANCE AGENTS AND BROKERS, 


PLACING SURPLUS LINES A SPECIALTY, 


Correspondence solicited from first-class insurance companies and local agents. We can 


place any size line in twenty-four hours, 





LFRED PAULL, 1160 MAIN STREET, WHEEL- 

ing, W. Va. General Insurance Agent and Broker. General Agent for the Rome 

Insurance Company of Rome, Georgia, and New England Fire Insurance Company of 
Rutland, Vt. All applications for the above companies must be referred to this office. 

Also sole correspondent for Eastern business for the German Insurance Company, Pea- 
body Insurance Company, Franklin Insurance Company, Fire and Marine Insurance Com- 
pany, Jefferson Insurance Company, American Insurance Company and Underwriters 
Insurance Company of Wheeling, West Virginia. 





ENRY O’KANE, COLUMBUS, OHIO, GENERAL 


placing Surplus lines. 


CHARLES TREDICK. ESTABLISHED 1869. W. C. Bennerr. 
HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention given to 















G. HALL, 
°* 150 BROADWAY, - - - NEW YORK. 
SURPLUS LINES A SPECIALTY. 













Agent, Central Department, GuaRDIAN AssuRANCE Company OF Lonpon GREEN 
wich InsuRANCE Company oF New York, 





& 4. MESHIER, 





GENERAL AGENT OF THE 
NEW YORK LIFE INSURANCE COMPANY AT LINCOLN, NEB. 


For Southern Nebraska and Northern Kansas. Liberal contracts awarded live men. 
to the field that is ripe for the harvest. 






Come 












ESTABLISHED 1879. 
LATT, PLATT & CO., CLEVELAND, OHIO, 
FIRE INSURANCE, 
Lines placed throughout United States in responsible Companies. 
Liberal Commission allowed Agents and Brokers. 
CORRESPONDENCE SOLICITED 


YDNEY ASHBRIDGE, 


GENERAL INSURANCE AGENT AND BROKER, 
No. 32 SouTH HOLLIDAY STREET, OPPOSITE CHAMBER OF COMMERCE; 
BALTIMORE, MD. 


Special attention given to the placing of surplus lines, 





















W. P. Bioom. M. W. Buiss, Jr. 


W P. BLOOM & CO., 


GENERAL INSURANCE AGENTS, 
Room 19, Boarp oF Trapge Bui_pinc, Co_umsus, OxI0. 


Special attention given to placing Surplus lines. 


ARBEE & CASTLEMAN, MANAGERS SOUTHERN 


Department, Royal Insurance Company, Office at Louisville, Ky. 


NDERSON & STANTON, GENERAL INSURANCE 


Agents, 157 Broadway, N. Y. Correspondence solicited from responsible Agents. 


































IRE INSURANCE AGENCY OF 


Penn Mutual Life Building, - Philadelphia, Pa. 


Prominent gents and Brokers at Chicago. 


























Gro. W. MonTGOMERY. M. L. C, FuNKHOUSER. 
EO. W. MONTGOMERY & CO., INSURANCE 
Agency, 177 La Salle St., Chicago, Ill. Agents for American Ins. Co., Newark; 
Firemens Ins. Co., Newark; Standard Fire Ins. Co., New York; Fidelity and Casualt: 
Co., New York. Fire, Plate Glass, Bonds of Suretyship. Telephone 303. 














DOLPH LOEB & SON, INSURANCE AGENCY, 

170 La Salle St., Chicago. Manchester Fire Assurance Co., England ; State Inv. 

and Ins, Co., of Cal.; Orient Fire Ins. Co. of Hartford, Conn.; Aurora Fire Ins. Co., Cin.; 

St. Paul F. and M. Ins. Co., St. Paul; Rochester German Insurance Co., of Rochester 

N. Y.; Lloyds Plate Glass Insurance Co., of New York; Peoples Insurance Co., of New 
York ; German Fire Insurance Co., of Pittsburgh. 















EsTasLisHep A. D. 186s. 


A. LOWELL & CO., INSURANCE. 


Room 50, 189 La Salle Street, Chicago, Ill. 


A. ALEXANDER, CHICAGO, ILL., 
. General Agent, Western Department (AcciDENT BRANCH), 


FIDELITY AND CASUALTY CO. OF NEW YORK. 


Home InsurANCcE BUILDING. 
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T. H. Wesster. E. N. Wirey. Houcer ve Roope. C. P. JEnnincs. 


EBSTER, WILEY & DE ROODE, SUCCESSORS 

to S. M. Moore & Co., 168 and 170 La Salle Street, Chicago. Lion Fire Insurance 

Co., London, Eng.; Providence-Washington Insurance Co., Providence, R. I.; Amazon 
Insurance Co., Cincinnati, O. 





JAMES A, MILLER, JOHN T. SWEETLAND. 


TELEPHONE, - - . 1926. 

AMES A. MILLER & ICO. FIRE INSURANCE 
Successors to {Wm. G. McCormick & Co., Office, No, 169 and 171 La Salle Street, 
Chicago. Representing Liverpool and London and Globe Insurance Co., England ; 

Union Insurance Company of California ; Western Insurance Co. of Pittsburgh, Pa.; Peoples 
Insurance Co., of Pittsburgh, Pa.; Phenix Insurance Co. of Brooklyn; New Hampshire 
Insurance Co. of Manchester, N. H. 


ROWN & VATER, FIRE INSURANCE BROKERS, 
504 and 506, The Rookerv, Chicago. Reference, Chicago National Bank, 


T. MARSHALL & CO., FIRE INSURANCE, 
e@ 33 and 35 Major Block, No. 149 La Salle Street, Chicago. Special facilities for 
placing large lines on all classes of insurable property. 


B. SMITH, 
e 513 INSURANCE EXCHANGE, CHICAGO, ILL. 
Facilities for placing surplus lines on Saw Mills, Lumber and other desirable risks 
throughout the West and Northwest. 
References :—Globe National Bank, Columbia National Bank and Bradstreets. 


P. J. KERWIN. 














E, A. SHANKLIN, F. P. Fiwes. 
P. ELWES & CO., INSURANCE AGENTS AND 


Brokers, 6, 8, 10 and 12 Pacific avenue, Traders Building, Chicago, Ill. Special 
facilities for placing large lines on all classes of desirable property. 





Parp-ue Capra, $1,000,000,00, PoLicyHoLpERs Surptus, $1,500,000.00, 
H. THACHER, GENERAL AGENT, AMERICAN 


e Casualty Insurance and Security Co., 318-321 Phenix Building, Chicago, Ill. 
Employers’ Liability, Public Liability, General Accident, Individual Accident, Automatic 
Sprinkler, Steam Boiler and Elevator Insurance, Fidelity Bonds. 


Airs Remessd ann 


vIae ecuaeenaenaaeee 
196 La Salle Street, - ‘ - CIIICAGO, 


= 








Wm. C. Maciit. 
AGILL & CHAMBERLIN, 


J. H. CHAMBERLIN, 


i Successors to Magill, Eastman & Co., 
INSURANCH AGENTS 
S. W. Cor. La Salle and Madison Streets, - - - - - CHICAGOU., 


Unsurance Hdjusters. 








DW. F. PHILBROOK, 
NORTHERN FIRE INSURANCE COMPANY, 
Office Rooms, 7 to 12 Martin Block, 
INDEPENDENT ADJUSTER OF FIRE LOSSES. 


Fifteen Years’ Experience. 





W. HART, 
A. 


INDEPENDENT ADJUSTER, 


Tyler Building, LOUISVILLE KY 


AMES H. FRANKLIN, 
INDEPENDENT ADJUSTER, 





° 196 GRAVIER STREET, 


New Orleans, = = . Louisiana. 


SIOUX CITY, IOWA. 





H P. HITCHCOCK, AKRON, O. 


INDEPENDENT ADJUSTER 
for companies only, and local underwriter. For list of companies represented see agents 


list in Year Book. 
CORRESPONDENCE SOLICITED. 


J W. LITHGOW, 





ADJUSTER OF FIRE LOSSES FOR THE ASSURED 


175 La SALLe STREET, CHICAGO, ILL 





P, & CAMPBELL, 
FIRE INSURANCE ADJUSTER, 
LOUISVILLE, KY. 


Room 806, “* THe Commerce,” 


Louisville, New Albany and Jeffersonville, only. 











HOMAS & WM. A. GOODMAN, 
Insurance Agents, 
142 AND 144 LA SALLE STREET, 
CHICAGO, - - . - - - - ILL. 
He J. STRAIGHT & CO., INSURANCE AGENTS, 


e No. 150 La Salle Street, asnsnaneit 














GRANGER SMITH. FRANK Barsour. Bavier C. Mitcter. Cuas. P. WHITNEY. 


RANGER SMITH, MILLER & CO., INSURANCE 
Agency, 156 and 158 La Salle Street, Otis Block, Chicago. Established 1873. 





The Aseticnn Watchman’s S 
TIME DETECTOR, 


The most approved system for night watchmen. 
Send for descriptive circular to J. S. Morse, 
Supt., or call at the office, 234-5 Broadway, N.Y 


IAGARA FIRE INSURANCE CO., 


Nos, 135 and 187 BROADWAY, NEW YORK. 


Casu Capita, $500,000.00. Reserve FoR LiasBiLitiEs, $1,686,969.42. 
Net Surpius, $435,511 43. 


Operating Under the New York Safety Fund Law. 








Western Department, I. S. BLackwe_pErR, Manager, Chicago, III. 


tie CONNECTICUT INDEMNITY 
ASSOCIATION, WATERBURY, CONN., 


IS RECORDING A BIG GAIN OVER LAST YEAR. 


CUMULATIVE POLICIES 


Send for circulars. State territory desired. We will make you a 
proposition. 


V. L. SAWYER, Pres. E. A. WRIGHT, Sec’y. 
VICTORY! 


THE HOME LIFE INSURANCE 60.’S 


New Policy beats them all! 


if you want to succeed in writing Life Insurance take an 
agency for the Home and no other. 
For information as to terms and territory apply to 

R. A. W. BRUEHL & SON, Gen’! Agents, 


For Ohio, Indiana and Kentucky, 








82 West Third St., CINCINNATI, 0. 
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Important Publications for Valuers of Interest Bearing Securities, Accountants, Actuaries and Others, 








Croad’s Depreciation, Appreciation, Discount, Interest and Annuity Tables. 


Car Trust, Building Loan Association and Installment Plan Monthly Tables. 





Bond Values According to the Life Insurance Law of Massachusetts. 





How to Value Bonds. 


THE SPECTATOR CoMPANY has undertaken the publication of the above standard works, by HORATIO J. CroapD, which have already received 
the favorable endorsement of insurance companies, bankers, merchants, railroad officials, lawyers, investors and accountants, — 
H. J. Croan was an expert actuary and professional accountant, having been employed as such by the British and United States governments and 


by various private corporations. 


These works of Mr. CrRoApD have become standard authorities and should be, if they are not already, a part of the 


necessary office equipment of all persons having to deal with the various classes of interest bearing securities, and with monetary computations of a 


technical nature. 
Depreciation, Appreciation, Discount, Interest and Annuity Tables 


These tables were prepared by Mr. Croan for the use of merchants, managers of 
corporations, accountants and others, who are called upon to value assets, crediting and 
debiting such appreciation or depreciation in the value of property as experience may 
prove necessary to arrive at a true state of the affairs of the concern in question. No 
such tables have hitherto been published in this country. They were compiled by Mr. 
Croap at the suggestion of an eminent firm of English accountants. 


Price, - - - - $5.00 per copy. 


Car Trust, Building Loan Association and Installment Plan 
Monthly Tables. 


These monthly tables are especially adapted to car trusts, building loan associations 
and installment plan payments. Every calculation has been carried out from 17 to 25 
places of decimals, checked - logarithms, proved by the usual algebraic formule and 
then twice revised by the author and his assistants, so that there could be no doubt as 
to their accuracy. No similar work has ever been published in this country, The work 
shows the noone: payments required to be made os a borrower for any period up to 12 
years to repay the principal so borrowed, with interest thereon at the rate per cent agreed 
upon, ranging from 4 to ¢ per cent. Interest is compounded monthly at 4, 4%, 5, 5%, 

and 7 per cent per annum, 

Bound in leather, suitable for the pocket. 


$5.00 per copy. 


Price, - - 


CHICAGO OFFICE, 161 LA SALLE STREET. 


Bond Values According to the Life Insurance Law of Massachusetts, 

Showing the values of bends as 4 per cent annual investments. The law of the 
State of Massachusetts requires the valuations of securities at 4 per cent by all corpora- 
tions which by statute are required to report to their several State departments. ‘lhe 
statute compelling this requirement is known as the Life Insurance Law of Massachu- 
setts. The above tables are based upon that law and were prepared by Mr. Croan to 
meet the requirements of all corporations, including insurance companies, banks and other 
financial corporations, and thus serving the purpose of insurance managers, bankers and 


brokers. 
Price, - - - - $7.50 per copy. 


How to Value Bonds. 


The name of this work fully explains its purpose. This publication was suggested 


by the fact that there have been so many doubts and so much mystery as to the mode 
of valuing bonds mathematically, and ascertaining the net investment results derived 
from paying a certain price for a bond of a particular denomination in order to realize 
either a higher or lower rate of interest on the investment than the bond calls for. 


This work was compiled according to the method adopted by the United States Treasury 
Department, Price and others, with tables by which any bond running from one-half a 
year to 50 years (interest payable semi-annually) can be valued so as to realize the fol- 
lowing rates of interest: 1, 1%, 1%, 1%, 2, 2h, 2%, 2%, 3, 34%, 3%, 3%, 4, 4%, 4%, 
4%, 5, 5%, 5%, 5%, 6, 6%, 6%, 6%, 7, 7%, 8 8%, 9 and 10 per cent. By 
these tables can also be determined the semi-annual amounts required to pay car trust, 
building loan and installment plan indebtedness. The method of making the calcula- 
tions is fully explained. 


Price, - - - $7.50 per copy. 


Address, THE SPECTATOR COMPANY, 14 Cortlandt St., New York. 





Kquitable Endowment Association. 


INDUSTRIAL INSURANCE. 


Principal Office: Washington, D. C. 





Secretary, ALLEN C, CLARK, 


President, HoRAcE S. CUMMINGS. 


Vice-President, JOHN S. SwORMSTEDT. Attorney, WM. F, MATTINGLY. 


ACTIVE AGENTS 


LIBERAL COMPENSATION, USEFUL SERVICE WILL 


SECURE PROMOTION, 


WILL RECEIVE 


Applications, with references, should be addressed to 


Ww. A. BENNETT, Gen’! Sup’t, 605 F Street, N.W.,Washington, D.C. 





NORTHERN 


ASSURANCE COMPANY 

OF LONDON, ENG. 

NEW YORK, MIDDLE STATES 
AND SOUTHERN DEPARTMENTS. 


38 PINE STREET, - - - 
GEO. W. BABB, Jr., - - - 


NEW YORK. 
MANAGER. 








We have them and you'll want them | 


IF YOU WILL INVESTIGATE THE 


Guaranteed Investment and Indemnity Bond 


OF THE 


LIFE INDEMNITY AND INVESTMENT CO. 


OF SIOUX CITY, IOWA. 


Secured by Compulsatory State Deposit; Incontestable and Non-Forfeitable 


Guaranteed Cash Surrender Values written in the Face of the Bond; Semi- 


Tontine and Other Forms of Policies Issued. 






GOOD TERRITORY YET UNOCCUPIED. 


C. E. MABIE, President. 


HEAD OFFICE FOR U.S. 


s7 and sg William St., 
NEW YORK. 








LONDON & 
wer seen 


J. BEAVAN, - -  - - Manager. 
GEO. W. TAYLOR, - Assistant Manager. 


WESTERN DEPARTMENT. 
Jno. S. BELDEN, Manager, - Chicago, Ill. 
PACIFIC COAST DEPARTMENT. ; 
Wm. MACDONALD, Mgr., San Francisco, Cal. 








Liverpool, England. 
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FIFTY-SEVENTH ANNUAL STATEMENT OF THE 


BRITISH AMERICA ASSURANCE 60. 


TORONTC, CANADA, 
December 31, 1890. UNITED STATES BRANCH. 


The Assets of the Company held in the United States are as follows: 
Par Value. Market Value. 









ia iiniiccoioniindmnetendleniatiapemnienmeainiaaaiatel 011. 

NE OS ESSE Eee See oes 
SN eee $275,000.00 341,000.00 
Cees CNS MODE, F UEP QUE. cncaccscccnssccnescesscvansencne 30,000.00 35,100.00 
NE I, IN incre neccnansccnshtenonnnpecememngs 100,000.00 101,000.00 
Georgia State bonds, 4% per cent._-....-. dbnimiinndnbinieil 25,000.00 26,250.00 
City of Toronto bonds, 4 per cent__---- - 50,125.00 51,127.45 
City of Richmond bonds, 4 per cent......._.....---- --- 25,000.00 25,000.00 
Chicago and Northwestern Railway stock, 6 per cent. --- 10,000.00 10,500.00 
Chicago and Northwestern Railway bonds, 5 per cent -......-.--- 20,000.00 21,200.00 
Burlington, Cedar Rapids and N. Railway bonds, 5 per cent.....- 10,000.00 9,600.00 
Chicago, Burlington and Quincy Railway bonds, 5 per cent. -.-... 33,000.00 32,670.00 
N. Y. and West Shore Railway Ist mortgage bonds, 4 per cent.... 50,000.00 50,000.00 
Interest due on U, S. bonds and railway stocks ............-...-- 7,212.50 

TE, I iiiscnehdcsncirecdeteorindic $854,217.61 


. LIABILITIES: 
Losses adjusted and not due............-....---...-- 
EE EE 
Commissions and Return Premiums due Agents- 
PE Fie ccc antocnccuncnedysncen Ksepd enecudtonimminomindodensecin 


SE See ae a eT eae ee Me, Cee 


a REESE SASS SERED ERT, 
JOHN MORISON, Governor. JOHN LEYS, Deputy Governor. 


THE MUTUAL BENEFIT 


LIFE INSURANCE COMPANY, 
NEWARK, N. J. 














AMZI DODD, a ey Ce Om President. 
ASSETS (Market Values) Jan. £, 8898... 0.6 cicecveccosces $46,997,.422.34 
LIABILITIES, N. Y. and Mass. Standard ..........+0e- 43,566, 147.74 
UIE Bt s occ cescsasiese Livtcchher es used eebeeeeadee .- 3,431.274.69 
SURPLUS, by former N. Y. Standard (Am. Ex. 4% per 

OUR. TOOTING 555056 ¥05.000455000858560 Sieeuids douatep 5,932,822.69 





POLICIES ABSOLUTELY NON-FORFEITABLE AFTER SECOND YEAR. 


IN CASE OF LAPSE the policy is CONTINUED IN FORCE as long as its value will 
pay for; or, if preferred, a paid-up policy for its full value is issued in exchange. 
_ After the second year, policies are INCONTESTABLE, except as against inten- 
tional fraud, AND ALL RESTRICTIONS AS TO RESIDENCE, TRAVEL OR OCCUPA- 
TION ARE REMOVED. 

CASH LOANS are made to the extent of 50 per cent of the reserve value, where 
valid assignments of the policies can be made as cofateral security. 

LOSSES paid immediately upon completior and approval of proofs. 


CRTH BRITISH AND MERCANTILE 


INSURANCE CO. OF LONDON AND EDINBURGH. 
U. S. Branch, 54 William Street, - - -=- New York City. 


NEW YORK BOARD OF MANAGEMENT. 
SOLON HUMPHREYS, Esq., Chairman (E. D. Morgan & Co.) 
H. W. Barnes, Esq. Cuas. H. Coster, Esq. ( Drexel, Morgan & Co.) Davip Dows 
Ee Esq. (David Dows, Jr. & Co.) Jacos WeENDELL, Esq. (Jacob Wendell & Co.) Cuas. 
3zRA WHITE, Esq. Hon. Wm. Wacporr Astor. Sam. P. BLAGDEN, Manager, Wm. A. 
Francis, Ass’t Manager. Ros’t H. Wass, Gen’ Agt. Wm. R. Ecker, Ass’t Gen’l Agt. 
H. M. Jackson, Secretary. 











THE AMERICAN 
EMPLOYERS’ LIABILITY INSURANCE COMPANY. 








PRESIDENT: 
JONATHAN H. CRANE. 


VICE-PRESIDENT: 
JOHN J. TUCKER. 


TREASURER : 
JAMES BOWNE. 


SECRETARY AND GEN’'L MGR; 
JOHN MACRAE 











AGENCIES: 


GeNERAL WESTERN Department: CHAMBER OF COMMERCE BLDG., CHICAGO. 

, EDWARD E. SCRIBNER, Resident Manager. 
New ENGLAND Department: 30 CONGRESS STREET, BOSTON, 

CHARLES W. HOLDEN, Resident Manager. 

Souru-EasTerN DarartmenT: 18 SOUTH SEVENTH STREET, PHILADELPHIA, 

HORACE A. REEVES, General Agent. 
Mipp_e Department: 321 SOCIETY FOR SAVINGS BUILDING, CLEVELAND, 
E. SHRIVER REFSE, Resident Manager. 

Micuican: H. C. MEAD, 311 HAMMOND BUILDING, DETROIT, 
KENTUCKY AND TENNESSEE: MOORE & McATEE, 700 W. MAIN ST., LOUISVILLE. 
Missouri AND Kansas: R. M,. DUNCAN, 414 ROE BUILDING, ST. LOUIS. 
CoLorADo AND Nesraska: F. A. CHAPMAN, 412 BOSTON BLOCK, DENVER. 
Urau anp Montana: J. C. TAYLOR, 232 SO. MAIN ST., SALT LAKE CITY. 
GEORGIA AND ALABAMA: J. T. MCALLISTER, 27% WHITEHALL ST., ATLANTA, 





—THE— 


Employers’ Liability Assurance Corp’, 


LIMITED, OF LONDON, ENGLAND. 
The Original and Leading Liability Company of the World. 


DEPOSITED IN UNITED STATES, $845,000.00. 





Policies issued giving full protection to Employers against loss by claims from 
Employees on account of Accidents. 


Employers with pay rolls of $1O03,000,000.00 already covered in the 
United States. Also insures Owners of Buildings for a nominal 
Premium against Claims and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION. 





ENDICOTT & MACOMBER, -_ - Boston, Mass. 


Managers for the United States. 





EDMUND DWIGHT, Jr., Gen’l Agent for New York, 
51 CEDAR STREET, NEW YORK. 





HE PRUDENTIAL FIRE INS. CO 
OF BOSTON, MASS. 


Bi WTR Fin 00 90665496 4608000% honndthebnemls President. 

ANDREW McFARLAND DAVIS......... Vice-President. 

SEE Gy PERM 6084 6d460005 00se000eseene Secretary. 
New York Office, - « - Cc. M. PECK & CO. 














H. L. PALMER, President. 


J. W. SKINNER, Secretary. C. A. LOVELAND, Actuary. 


P. R. SANBORN, Ass’t Secretary. 








THE NORTHWESTERN MUTUAL LIFE INSURANCE COMPANY OF MILWAUKEE 


Is now in the thirty-third year of its existence. Its good points include rapid progress, 
large surplus, large dividends and a low death rate (0.97 per cent. in 1890). 
Amount of Insurance in force January 1, 1881, . : $ 64,967,081.00 


Surplus, December 31, 1890, taking liabilities on the 4 per cent. basis, $6,532,324.98. 
Its dividends are unsurpassed. It is the only Company which has in recent years, 
printed tables of current cash dividends for the information of the public. 
THE NORTHWESTERN HAS DONE THIS FOR TWENTY CONSECUTIVE YEARS. 
MATTHEW KEENAN, Vice-President. 
C. H. WATSON, Ass’tSec’y. A.W. KIMBALL, Ass’t Sup’t of Agencies. J. W. FISHER, M. D., Ass't Med. Director. 


110,710,861,00 
238,908,807.00 


11886, . . 
11891, . . 


WILLARD MERRILL, 2d V. P. & Supt. of Agencies. 
L. McKNICHT, M. D., Medical Director. 








C. N. JONES, Ass't Actuary. 
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President, 


Ss. F. ANGUS, 


—THE— 


LIFE INSURANCE CoO. 


DETROIT, MICH. 


ete 


OFFERS THE ONLY ABSOLUTELY FREE TONTINE POLICY WRITTEN. 


We are prepared to make a few very favorable General Agents’ Contracts 


with first class men. 


CGILLIARD & DARK, INSURANCE, 


EsTABLIsSHED 1866, 
GENERAL AGENTS 
INDIANA INSURANCE CO. of Indianapolis, Ind. 
VERNON INSURANCE AND TRUST CO. of Indiana. 
INDIANA INSURANCE CO. of Ft. Wayne, Ind. 


GENERAL OFFICE, 


83 and 85 East Market Street, - = Indianapolis, Ind. 
TATE MUTUAL LIFE ASSURANCE CO. 


OF MASSACHUSETTS. 
A. G. BULLOCK, So i We ae 





President. 
$6,396,572.16 
Liabilities : == 55490,314.42 
NE gies tn tnrate cose saeksiasdacnasinedinndectutjprctinnpnas sismapinnbehinan $906,257.74 
Cash Surrender Values Guaranteed by Massachusetts Law. 


C. W. ANDERSON, General Agent 189 BROADWAY, NEW YorRK. 


POST OFFICE SQUARE, BOSTON, MASS. 
ASSETS, Dec. 31, 1890 $21,102,654.30 
ST ons dagen chetsans subvedinesteuesGakdnndiunesibeeawne __19,072,124.16 
#2,030,530.14 
LIFE RATE ENDOWMENT policies are issued at the old life rate premium. 
Annual Cash distributions are paid upon all policies. 
Pamphlets, rates and values for any age sent on application to the Company’s office. 
Benj. F. Stevens, President. S. F. Truitt, Secretary. 
Jos. M. Gispens, Vice-President. Wo. B. Turner, Ass’t Sec’y, 








Nortu Storms, Pres. Joun GiLpert, Vice-Pres, and Treas, Aaron M, Wait, Secy 


RANKLIN INSURANCE COMPANY, 
OF EVANSVILLE, INDIANA, 
CASH CAPITAL, $200,000,00, AUTHORIZED CAPITAL, $500,000.00 


CHARTER PERPETUAL. 


HE AETNA LIVE STOCK INS. CO., 
CINCINNATI, OHIO. 


CHARTERED 1851, 





SEVEN YEARS IN SUCCESSFUL OPERATION. 
NOT A LOSS DUE AND UNPAID. 
RELIABLE AGENTS WANTED, 


$100,000.00. 





CAPITAL, - - 


ANDUSKY INSURANCE COMPANY, 


MANAGER’S OFFICE, TOLEDO, O, 
JOHN AMES, Jr., Pres. J.C. BONNER, Treas, F, K. HOGUE, Sec. and Man. 


Agents wanted for Ohio. Correspondence solicited. 








JANUARY 1, 1891. 
THE 


ANUFACTURERS AND MERCHANTS 
MUTUAL INSURANCE COMPANY, 
ROCKFORD, - - - - ILLINOIS. 


Surplus as regards Policyholders, $266,703.50, 
DIRECTORS. 

HENRY W. PRICE, President Rockford Watch Company 
LEVI RHOADES, Rhoades, Utter & Co., Paper Manufacturers 

OHN G. CHICK, Forest City and Reaper City Mills 

ETER SAMES, Agricultural Implement Manufacturer 
S. B. WILKINS, President S. B. Wilkins Company 
S$. A. JOHNSON, Johnson & Wanstrom, Clothiers 
W. H. McCUTCHAN, Cashier People’s Bank 
W. O. WORMWOOD, Real Estate and Money Broker 


GEORGE: S. ROPER, Secretary, ROCKFORD, ILL. 








TATE INSURANCE COMPANY 


OF 
DES MOINES, IOWA. 
Cash Capital, - - = - 


Insures against loss or damage by Fire, Lightning and Tornadoes 


$200,000.00. 








Losses paid since organization, over $1, 800,000.00 


Assets, January 1, 1891 512,625.44 





H. K, LOVE, Treas. 
A. G. MAISH, Supt. Agencic 


O. B. AYRES, Pres’t. H. A. ELLIOTT, Vice-Pres't. 
W. M. BLACK, Sec’y. ,T. F. GREFE, Asst. Secy. 


HE AMERICAN FIRE INSURANCECO. 


OF PHILADELPHIA. 





Cash Capital 
Re-Insurance Fund, and other Liabilities. -................--...------ .-.---- y 
Surplus, over all liabilities 











LIMITED 

Or Mancuester, ENGLAND. 

UNITED STATES BRANCH, 28 to 4o NASSAU ST., NEW VYORK., 
WILLIAM WOOD, Manager. 

ASSETS IN THE UNITED STATES - - - 


ESTERN ASSURANCE COMPANY 


INCORPORATED 1851. 


$1,188,794 





. 

Or Toronto. 

J. J. KENNY, Managing Director. A. M. SMITH, President 
E. J. KNOWLES, Albany, Manager for the State of New York. 


ROOSEVELT & BOUGHTON, 44 Pine St., Manager for the Metropolitan District 


— UNDERWRITERS INS. CO., 


ATLANTA, GEORGIA. 





JoeL Hurt, President. J. R. Nuttine, Secretary. 


EDWARD A, SWAIN, Manager of Agencies. 





ROADWAY INSURANCE COMPANY 
OF THE CITY OF NEW YORK. 
OFFICE, - - No. 158 BROADWAY. 
LOSSES PAID PROMPTLY. 

CASH CAPITAL $200,000.00 | AssztTs, January Ist, 1891 
ae LC RR ee Se 
A share of -your business is respectfully solicited. . 
GEO. W. JONES, Secretary. E. B. MAGNUS, President. 
TELerHone, 1935 CorTLanpT. 


LLIANCE INSURANCE ASSOCIAT’N 


OF NEW YORK. 


$478,042.84 
215,150.09 





Fire Insurance. Stock Company. 


JAMES YEREANCE, President. ARMSTRONG MALTBIE, Secretary. 


Office, Cor. William and Cedar Sts., Mutual Life Building. 





Dec. 3, 1891.| 


THE SPECTATOR. 





= 
—e 
a 








Walworth Automatic Link Sprinkler 


FOR EXTINGUISHING FIRES, 
Patented October, 1883 ; August, 1885 ; May, 1887 





After the introduction of the Walworth Link 
Sprinkler into over one thousand establishments, 
we have no hesitation in stating that the Sprinkler 
of the future must have embodied in its construc- 
tion, the elements of the Link Sprinkler, viz.: It 
must be possible to open and clean each Sprinkler 
at will, to determine the condition of the seat, water, 
etc., to inspect or clean the working parts, and to 
apply as often as necessary new fusible links. 


WALWORTH MANUFACTURING CO., 


Nos. 14 to 20 OLIVER ST., - BOSTON, MASS. 





QUEEN 


INSURANCE COMPANY. 








Comp tometer. 


(TRADE MARK.) 

Needed in every Insurance 
Office. Figures any and all 
kinds of arithmetical exam- 
ples. Operated by keys. Saves 
60 per cent. of time. Insures 
accuracy and affords entire 
relief from mental strain. 
Foots scattered items just as 





well as regular columns. 


Mr. Geo. L. Chase, President Hartford Fire Insurance Company, says: 

“We feel that we could not dispense with it without causing us great incon- 
venience.” ## The above Company has since purchased a second Comptometer. 
M>. A. C. Harding, Vice-Pres’t Firemen’s Insurance Co., Chicago, says: 

We find considerable time is saved by its use, and that it is a great relief of 
mental strain. It is a splendid machine to have where considerable figuring is 
to be done.” SEND FOR CIRCULARS. FELT & TARRANT M’F’G CO., 

56 ILLINOCIS STREET, CHICAGO 





The Southern Accident Co. 


OF KNOXVILLE, TENNESSEE. 


STOCK COMPANY. 
(:: of the Strongest in America. 








NE of the Most Equitable in America. 
NE of the Most Liberal in America. 
NE of the Promptest in payment of Claims. 


OFFICERS. 
President, PETER STAUB, Vice-President, JEROME TEMPLETON 
Treasurer, J. P,. MCMULLEN, Sec’y and Gen’! Manager, J. S. ROBBINS 


THE EXECUTIVE AND FINANCE COMMITTEE: 


james VAN DE&vENTER, W. W. Wooprurr, 
Georce P, McTeEr, H. C. Bonpurant. 


Directors: 





C.k Love, 


Peter Staub, 


Wm. P. Washburn erome Templeton, Frank A. R. Scott, 
Alex. McMillan, F. L. Fisher, ‘ } tiv ie McMullen, 
W. H. Simmonds, J. S. Robbins. 
The Company is composed of the following well-known capitalists and busi mer 





of Knoxville, Tennessee; 


Peter Staub, Wm. P. Washburn, a} Templeton, _ Frank L. Fisher, 
W. W. Woodruff, Jacob L. Thomas, B. Branner, F. R. Scott, 


Wm. Baxter, Smith & Bondurant, J. Van Deventer T. L. Van Deventer, 
5 Shea, J. F. Crumbley, eo. P. McTeer, A. P White, 

.R. Alex. McMillan, }, P. McMullen, W. H. Simmonds, 
j. T. Johnson, J. S. Robbins, r. J. M. Boyd, Dr. S. B. Boyd. 





_ LIBERAL TERMS GIVEN TO ACTIVE, RELIABLE AGENTS 
ENERAL AGENTS, SOLICITORS ANC 


Brokers of Life, Fire and Accident Insurance. In order to place the STAR 
ACCIDENT COMPANY before you, we have decided to make a special offer. Write for 
information. ANNUAL REPORT, DECEMBER 31, 1890, OF 


The Mutual Accident Association of the Northwest, Chicago, Ill. 





Dateien ok Rls Te Wile Cie o cetesonccinctescce ceocesnasscneueses potas 961 00 
Collected for Payment of Claims during the year 1890..................---.---.- 79,368.00 
Collected for Payment of Claims during the year 1891. .............--..--.------ 4,298.89 
Paid for Claims during the year 1900...... ...... ...2-- ---22- --- 200 ----2--2 ee - 62,108.89 
TIE ARIE TAS AIEEE EE ES 

MEMBERSHIP IN CLASS A..............-.-.------ 11,058 

Mutual Accident Association of the Northwest. 

MEMBERSHIP IN CLASS AA ....__.... .-....------ 3,072 

ome Protection Aid Association. a 

Total Membership December 31, 1890..-........-- ...14,130 


H. W. K. CUTTER, President. T. S. QUINCEY, Secretary and Treasurer 
Address all correspondence to Secretary, L. Box 156, Chicago. 


ae WORCESTER 


— py esi! Capit Fi Pl, 





MANUFACTURERS 
LINCOLN’S HERMETICALLY 
SEALED CHEMICAL COMPART- 
MENT FIRE PAIL. 

Pat. Dec. 16, 1890. 
Approved by New England Insurance 
Exchange, St. Louis Board Underwriters 
and Local Boards throughout the country. 
Recommended by the National Associa 
tion of Fire Engineers, at their Conven- 
tion at Springfield, Mass., August, 1891. 
Gold, Silver or Bronze medals awarded 
wherever showin. 
Cheapest, Best and most Durable. 
Send for circulars, etc., to 


LEVI LINCOLN,Tr. 
WORCESTER, MASS. 












PHILADELPHIA 








S. S. Dunwap, President. R. E. Park, Vice-Pres, Epcar S. Witson, Sec. and Treas. 
T HE MACON FIRE INSURANCE CoO. 
MACON, GA. 


Cash CAPITAL, $100,000. ORGANIZED 1886. 


Directors :— J. S. Baxter, R. H. Plant, S. Waxelbaum, S.S, Dunlap, H. J. Lamar, 
Jr., H. T. Johnson, M. Nussbaum, R. E. Park, E. S, Wilson, 
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_ INSURANCE COMPANY 
OF BROOKLYN, N. Y. 
Insures against Losses by Fire, Windstorras, Tornadoes, Cyclones and Lightning. 
NEW YORK OFFICES, 195 BROADWAY. 
CASH CAPITAL, $1,000,000. 


Ser NE, SION CE SUNG ancubcacewvdthwbdbies beter Savvsccndcdcwnnacs $5,098,315,06 
lal ae ee eee a a a eek emeicatiaiinis _8,444,610.64 
$1,653, 704.42 

Losses Parp Since ORGANIZATION, $39,633,332.79. 





Good Active, Reliable Agents Wanted 


BY THE 


ATIONAL ACCIDENT SOCIETY 


—oFr— 


NEW YORK CITY. 


Reliable Agents who can secure good risks will be given exclusive territory 
and ALLOWED A J.ARGE AND PERMANENT RENEWAL INTEREST on all their 
business. Apply at once to 


JOSEPH I. BARNUM 
Secretary and General Manager, 
280 Broadway, New York City. 


FRAZIER’S 


POSITIVE-OPINION 


SURVEYS. 


Philadelphia and New York 











“The Hub” of Plate Glass Insurance. 
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LARGEST ASSETS, LARGEST INCOME AND LARGES1 
RESERVE OF ANY PLATE GLASS INSURANCE 


CoMPANY IN THE WORLD. 





INCORPORATED i832. 


HE FIRE INSURANCE COMPANY OF 
THE COUNTY OF PHILA. 
Orrice, 110 South Fourth St. 
$4.00,000.00 


901,253.74 
169,098.02 


Cash Capital, - - 
Assets, Jan. 1, 1891, - a 
Net Surplus. - - - is i 


JAMES N. STONE, President. JACOB NAYLOR, Vice-President. 
CHARLES R. PECK, Sec. and Treas. FRANK M. CRITTENDEN. Ass’t Sec. 





ee SOLICITORS WANTED! 
It will pay you to learn the Commissions Paid to good Agents by 


——THE— 


NEW YORK ACCIDENT INSURANCE CO. 


BEFORE YOU TAKE HOLD OF ANY OTHER COMPANY. 


The Best Company! The Best Policy ! The Best Agents. 


Address, CHARLES T. HOPPER, Secretary 


g6 BROADWAY, NEW YukK 


ERMANIA FIRE INSURANCE Co. 
OF NEW YORK, 


STATEMENT, JANUARY ist, 1891. 


ASSETS. 
CASH CAPITAL $1.000,000,00 
RR ee SRS cl onc caticsapt cnckaroncbuodgors)wésenedevenesn 1,060 '448.23 
Reserve for Losses under adjustment 98'560.02 
Reserved for all other claims 28'39° 98 
Net Surplus.....------.------------ wentes pee waShe.6 rEenES eb eeenESwseCenNs ent . 879,214.20 


Total - $3,066,615.43 


Increase in Assets during the year ene 
Increase in Reinsurance Reserve during the year vaaiiacmeumetead 29,108.56 
ee ae ee ene = 
HUGO SCHUMANN President. FREDERICK von BERNUTH, Vice-President. 
CHARLES RUYKHAVER, Secretary. GUSTAV KEHR, Ass’t Secretary 





CGILLIARD & DARK, INSURANCE, 


EsTABLISHED 1866, 
GENERAL AGENTS 
INDIANA INSURANCE CO. of Indianapolis, Ind. 
VERNON INSURANCE AND TRUST CO. of Indiana. 
INDIANA INSURANCE CO. of Ft. Wayne, Ind. 


GENERAL OFFICE, 


83 and 85 East Market Street, es Indianapolis, Ind. 





——THE— 
EOPLES MUTUAL ACCIDENT 


Insurance Association 
OF PITTSBURGH. 


Insures against Accidents at the lowest consistent price. 


Liberal terms to good active agents. Address 


FRANK K. KOHLER, SECRETARY, 
gI and 93 Fifth Avenue, Pittsburgh, Pe- 





